A ROTOR AAP" A 


OTIS 


Prize Displays in Gas Appliance Society Window Contest 
(Upper) First Prize, Group 1. John Breuner Furniture Company, Oakland, Calif. 
(Center) Second Prize, Group 1. Redlick Furniture Company, Oakland, Calif. 
(Lower) First Prize, Group 2. Gallagher-Cole Furniture Company, San Jose, Calif. 
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substitute for 


SERVICE" 


In order that Pacific Service may con- 
tinue to be a popular service we solicit 
and urge the co-operation of our con- 
sumers. You can help! 


No doubt you have suggestions and 
ideas that, if put into effect, would 
meet with approval of many people. 

If you were conducting certain de- 
partments of this business there might 
be something that you would do differ- 
ently. Let us know. 

It is possible that we are omitting to 
do something that you think should 
be done. Suggestions for improve- 
ments in our service will be appre- 
ciated. 

Present your suggestions to our 
local office where they will receive 
prompt and careful attention. 


PACIFIC GAS AND ELECTRIC COMPANY 


P.G-E- 


“PACIFIC SERVICE” 
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THE BARTLETT HAYWARD COMPANY 


Main Office and Works 
Baltimore, Md. 


Pershing Square Bldg. 
New York City 


PRODUCTS 


Apparatus, Special, for Cleaning Producer Gas. 
Apparatus, Special, for Gas Cleaning. 
Apparatus, Special, for Production of Ammon- 
ium Sulphate (without Sulphuric Acid). 
Apparatus, Special, for Production of Potas- 
sium Ferrocyanide. 

Apparatus, Special, for Production of Sodium 
Ferrocyanide. 

Boilers, Waste Heat. 

Charging Machines. 

Charging and Discharging Machines, Combined. 
Condensers. 

Conveyors, Hot Coke. 

Discharging Machines. 

Equipment, Special, for Gas and By-product 
Plants. 

Fittings, Special. 

Holders, Gas. 

Plants, Blue Water Gas. 

Plants, Carburetted Water Gas. 


Plants, Coal Gas. 

Plants, Coal Gas By-products. 

Plants, Coke Screening. 

Plants, for Manufacture of Ammonium 


phate. 


Sul- 


Plants, for the Manufacture of Concentrated Am- 


monia and Aqua Ammonia. 

Plants, for Recovery of Benzol. 
Plants, for Recovery of Cyanogen. 
Plants, for Recovery of Naphthalene. 
Plants, for Recovery of Tar. 
Purifier Boxes. 

Scrubbers. 

Scrubbers, Centrifugal Vertical Type. 
Tanks, Steel. 

Tar Extractors. 

Valves. 


Fast Flexible Coupling. 


‘B. H. Co.—De Brouwer Type Charging 


chines. 


Feld Vertical Centrifugal Scrubbers. 


THE BARTLETT HAYWARD COMPANY'S MAIN 
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A WESTERN-MApE FuRNACE HAs DEMONSTRATED THE SUPERIORITY OF Gas As FUEL 
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Residence of Mr. Max Schott, 1505 Alameda Padre Serra, 
Santa Barbara, California. 


This Home is Warmed by a 


Babeock Furnace 


EPT comfortably warm by the cleanest, most convenient sys- 

tem—the gas-fired, electrically controlled Babcock Furnace— 
this Santa Barbara home is typical of approximately 6,000 installa- 
tions, now giving perfect satisfaction on the Pacific Coast from Van- 
couver to San Diego. Many of these furnaces have been in opera- 
tion from 5 to 10 years. The long fire travel, the "7 
extensive radiating surface which warms but does 
not dry or “cook”’ the air, the cast iron burner pot, 
the operation by natural gravity and the absence of 
condensation at the joints are some of the factors of 
durability in this Western-made furnace. 


Designed for long usage—by gas engineers. 


J” BABCOCK FURNACE 


“HIGH EFFICIENCY” 


Gas-Fired ~ Electrically Controlled 


Cc. B. BABCOCK COMPANY, Manufacturers 
768 Mission Street, San Francisco 
Manufacturers and Distributors of Gas Equipment 
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CE BRAUN @ CO. 


Braun Exchangers Manutacturers and 
Cooling distilled jacket water. Eng tneers 


Signal Hill Compressor Plant 
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Service Measured by Centuries 


Cast liron IP ipe 


Sand Cast—Centrifugally Cast 


For High Pressure Gas Mains 
For Low Pressure Gas Mains 


deLavaud Centrifugally Cast Iron Pipe 


Uniform Thickness 
Uniform Grain 
Dense Structure 

High Tensile Strength 


Maximum Elasticity 


Free from Ordinary Foundry Defects 


Smooth Inside and Outside 


Annealed to a Workable Softness 


Plain End 
Bell and Spigot 
Flanged Joints 


deLavaud Pipe is 
made in sizes from 
4” to 16” diameter. 
Sand cast pipe in all 
size— 2” to 96” 
diameter. 


United States Cast Iron Pipe and Foundry Company 


LOS ANGELES SAN FRANCISCO 


Cast Iron Pipe is Permanent Construction 


SEATTLE 
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“Why don’t you speak for yourself, John?” 


|‘ THE EARLY DAYS of the Plymouth Colony Capt. Miles Stand- 
ish sent his faithful friend, John Alden, to woo the beautiful Pris- 
cilla. A mighty warrior was the Captain but he knew nothing of the 
ways of women. He therefore persuaded Alden to press his suit for 


the hand of the fair lady. 


John Alden talked so earnestly for his Captain that Priscilla, in 
the midst of the proposal, stopped him and said: 


“Why don’t you speak for yourself, John?” 


Public service corporations, particularly gas companies, have been 
like John Alden of Plymouth. They have hesitated to speak for them- 
selves, much to their detriment. In so doing, others have spoken for 
them and oftimes, against them. 


In this era of advertising when such branches of the commerce 
as the sauerkraut association, the coffee dealers, the milk distributors 
and countless other kindred bodies are telling their story to the public, 
it is time that gas companies begin a campaign of education to their 
consumers. 


Those who doubt the power of advertising to sell any commodity 
may be interested to know that sauerkraut, a food never considered 
fancy enough to serve except at home, is today featured on the menus 
of a certain railroad dining car system. 


If advertising is selling sauerkraut, it certainly will sell gas and 
the gas industry to the public. 


After all, our consumers are very human. They use “‘certified”’ 
milk, wear “Arrow” collars, chew “Spearmint’’ gum, eat ‘“Heinz’”’ 
products and refresh themselves with “Coco Cola.’’ Who knows but 
what they may buy more gas appliances and use more gas if the gas 
industry will speak for itself? 


Remember what Priscilla said to John Alden. 


Southern Counties Gas Company 


Sixth Floor, 
Los Angeles Gas & Electric Corp. Building, 
Los Angeles, Calif. 
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Pacific Meter W orks 


AMERICAN METER COMPANY 


INCORPORATED 


GAS METERS 


AND 


GAS TESTING 
APPARATUS 


1123 HARRISON ST. 
SAN FRANCISCO 


2118 ATLANTIC ST 
LOS ANGELES 
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Pioneers- 


in the transportation of 
heavy tonnage and con- 
struction of oil and gas 
lines— an organization 
consisting of our own 
fleet of motor trucks, 
cranes, steam shovels, 
machinery, etc., enable 
us to completely install 
more pipe line in a giv- 
en time together with 
workmanship of the 
highest quality which is 
obtainable only through 
the employ of skilled 
and experienced men— 


LANG 


Transportation 
Company 


995 Mission Road 
Los Angeles, California 
CA pital 5298 PHONES AN gelus 6729 
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Non-Sticking 
Non-corroding 


Plug Valve 
for handling gases 


The Merco Nordstrom Valves shown above 
are used on acetylene gas. Other gases which 
are successfully handled with Merco Valves 
are chlorine, phogene, ammonia, and many 
others. For high pressure illuminating gas dis- 
tribution, or corrosive gases in oil refineries, the 
Merco is the valve to use. 


The lubricant seals the valve, thus preventing 
leakage as well as sticking. 


It won’t stick and it won’t leak 


Lubricant sticks are 
put in here 


Turning down the screw 

forces the lubricant under 
the plug here 
This lifts the 
plug by hydraulic 
pressure and lubricates 
it at the same time. 


Write for Catalog. 
Merco Nordstrom Valves 
Merco Nordstrom Valve Co. 


110 W. 40th Street 33S. DesplainesStreet National Building 


New York Chicago Cleveland 
121 Second Street 613 Washington Avenue 
San Francisco Houston 
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SEND 


Keep Abreast 
of the Times With— 


WESTERN 
GAS 


4% HIS publication will keep you posted on the develop- 
ments of your industry. It will furnish you with the 
plans and accomplishments of both the Pacific Coast Gas 
Association and the Gas Appliance Society. Some of the 
best authorities in the west will use its pages for discussions 
on the manufacture, production and distribution of Gas and 
Natural Gasoline. Features will be provided with sales 
plans and ideas for selling appliances that you can utilize 
to advantage. 


VERY issue will contain valuable information, trade 
tips, ideas on window trims, store management, adver- 
tising, selling, etc. Any one idea may prove to be worth 
more to you than the entire cost of a year’s subscription. 
Tear or clip the coupon, sign it and mail today. 


WESTERN GAS 


626 South Spring Street, 
Los Angeles, California 


NO 


this coupon NOW 


MONEY to cover (1 year $2.00) or (3 years $5.00). 
EA Ree apr Gy ALS, ee Se meres , | 
. P Company .......... 
—Sign and mail 
pS SY Seen 


I cai ciccntipahicnnenenapetshitenbeneninsin 
Please Check 


Starting with the next monthly issue, you may send WESTERN GaAs to the undersigned. 
Upon receipt of invoice, remittance will be sent 


[ | Gas COMPANY [ ] Gas APPLIANCES 
[ ] NATURAL GASOLINE Co. [ ] MIscELLANEOUS 
Subscription: 1 Year, $2.00; 3 Years, $5.00, in Advance 
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SAVE SPACE 


in Carbon Dewatering Plants 
by installing 


OLIVER 
FILTRATION 


to replace settling tanks 


Oliver-Borden ThicKeners 
followed by 


OLIVER FILTERS 


will reduce space required 


80% 


Savings also effected in cost of handling 


Oliver Continuous Filter Co. 


SAN FRANCISCO NEW YORK LONDON 
503 Market Street 33 West 42nd Street 11 Southampton Row 


JOHANNESBURG, SOUTH AFRICA 
E. L. Bateman, The Corner House 
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Gas Appliance and 


Natural Gasoline Industries in the Eleven Western States 


Promotions 77 Iwo Western Utilities 


Southern Counties Gas Company and Southern California Gas Company Make 


Executive Advancements, Effective in May 


the executive departments of two 

important western gas utilities will 
be of general interest to the industry. 
The Southern Counties Gas Company 
and the Southern California Gas Com- 
pany, both with headquarters in Los 
Angeles, during May made eftective sev- 
eral executive promotions. 


to cms major advancements in 


Southern California Gas Co. 


On May 13 the executive committee 
of the Southern California Gas Com- 
pany directorate announced the advance- 
ment of A. B. MacBeth to the post of 
executive vice-president of both the 
Southern California Gas Company and 
the Midway Gas Company, from his 
former office as vice-president and gen- 
eral manager of both companies. F. J 
Schafer, former assistant general man- 
ager of the Southern, becomes general 
manager of that company, and William 
Moeller, Jr., advances from the assistant 
general managership of the Midway Gas 
Company to the general managership. 
Both Mr. Schafer and Mr. Moeller are 
vice-presidents of their respective com- 
panies. 


Southern Counties Gas Co. 


At the regular monthly meeting of the 
Southern Counties Gas Company board 
of directors, held May 21, F. S. Wade 
was named vice-president and general 
manager of the company, for which he 
has served as superintendent of opera- 
tion during the past thirteen years. At 
the same meeting S. Schilling of San 
Francisco was made first vice-president. 
Mr. Wade was also placed on the di- 
rectorate of the utility, succeeding LeRoy 
M. Edwards, the latter remaining as 
general counsel. 


F. 8S. Wade 


Mr. Wade, new general manager for 


the Southern Counties, is a Southern 
California man who received his busi- 
ness training in the gas circles of Los 
Angeles ard the southern part of the 
state. He was granduated from the Uni- 
versity of Southern California at Los 
Angeles, majoring in‘chemistry. In 1905 
he became associated with the Los An- 
geles Gas & Electric Corporation in 
charge of chemical control of the gas 
plant. For several years he remained 
with that organization in charge of the 
laboratory and chemical development 
work. 

Shortly after the organization of the 
Southern Counties Gas Company Mr. 
Wade was chosen by F. R. Bain, presi- 
dent and general manager of that util- 


A. B. MacBeth, New Executive Vice-Presi- 
dent, Southern California Gas Company and 
Midway Gas Company 


ity, as his right hand man in operating 
that compnay. He was named superin- 
tendent by Mr. Bain and for the past 
thirteen years has had charge of the 
operations of this fast-growing public 
service company. From a comparatively 
small artificial gas company serving 
Whittier, Santa Ana, Anaheim, Orange, 
Fullerton, Monrovia, Covina and other 
cities, Mr. Wade has seen the company’s 
system expand until more than half a 
hundred growing cities are served with 
natural gas in the district surrounding 
Los Angeles. 


The newly-named manager of the 
company is recognized as one of the 
pioneer natural gas men of Southern 
California. His company was one of the 
first to develop and market natural gas 
produced from Southern California oil 
fields. He is widely known to the gas 
fraternity, both in the west and in the 
east, and has conducted extensive re- 
search work which has been of value not 
only to his company but to the industry 
as a whole. 

He is a past president of the Pacific 
Coast Gas Association and for a number 
of years has contributed papers of a tech- 
nical nature before meetings and con- 
ventions of that body. For the _ past 
twenty years Mr. Wade has been a regu- 
lar attendant at the association's conven- 
tions and his contributions to that body 
are a part of the Association's history. 
He is also a member of the American 
Gas Association. 

Mr. Wade’s elevation to the position 
of vice-president and manager of the 
Southern Counties Gas Company was 
received with a feeling of gratification 
by the 500 employees of the company. 
His career in the industry has been 
watched with no little interest by his co- 
workers and associates and by his many 
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friends, not only in Southern California 
but throughout the gas world. 


A. B. MacBeth 


A. B. MacBeth, now executive vice- 
president of the Southern California Gas 
Company and the Midway Gas Com- 
pany, was graduated from the Stevens 
Institute of Technology, New Jersey, in 
1906. From 1906 to 1909 he served as 
engineer for the Kansas City Gas Com- 
pany, and from 1909 to 1914 was gen- 
eral manager of the Kansas Natural Gas 
Company. Since 1914 Mr. MacBeth 
has been vice-president and general man- 
ager of the Southern California Gas 
Company and the Midway Gas Com- 
pany. He has been on the board of di- 
rectors of the San Joaquin Light and 
Power Company, is a director and mem- 
ber of the executive committee of the 
Union Oil Company of California, and 
is a director of the Union Bank and 
Trust Company. Mr. MacBeth is a 
past president of the Natural Gas Asso- 
ciation and at present writing is presi- 
dent of the Chamber of Mines and Oil. 


FP. J. Schafer 


F. J. Schafer, newly made general 
manager of the Southern California Gas 
Company, entered the gas business in 
1898, as yardman for the Los Angeles 
Lighting Company, now the Los An- 
geles Gas and Electric Corporation. 
Successively passing through the _ posi- 
tions of pipe fitter, operator, and fore- 
man, he finally became superintendent of 
gas manufacture for this company seven 
vears later. He resigned in 1906 to take 
up the position of superintendent of con- 
struction for the Southern California 
Edison Company, and when the City 


F. J. Schafer, New General Manager, South- 
ern California Gas Company 


F. S. Wade, New Vice-President and Man- 


ager, Southern Counties Gas Company 


Gas Company, a predecessor of the 
Southern California Gas Company, was 
first organized, he joined the new enter- 
prise as assistant superintendent. Mr. 
Schafer was appointed general superin- 
tendent in 1912, and was promoted in 
1922 to assistant general manager, fol- 
lowed by his assignment to the office of 
general manager in 1925. 

Mr. Schafer is a past president of the 
National Association of Steam Engi- 
neers, present vice-president of the Pa- 
cific Coast Gas Association, and a mem- 
ber of the American Gas Association, 
the Natural Gas Association, the Cali- 
fornia Gas Research Council, and the 
American Association of Engineers. At 
present he is Chairman of the Budget 
Committee of the American Association 
of Engineers, and a member of the Dis- 
tribution Committee of the American 
Gas Association. 


William Moeller, Jr. 


William Moeller, Jr., now general 
manager of the Midway Gas Company, 
is a graduate of Stevens Institute of 
Technology, New Jersey, receiving his 
degree in 1906 as mechanical engineer. 
He entered natural gas business in 1907 
as construction engineer with the Kansas 
Natural Gas Company of Independence, 
Kansas, in charge of the construction of 
In 1909 he be- 
came assistant chief engineer of the Kan- 
sas Natural Gas Company, and in 1912 
became chief engineer in charge of all 


gas compressor stations. 


engineering work relative to construction 
and operation of transportation equip- 


WESTERN GAS 


ment comprising over forty thousand 
horse power in compressor stations and 
six hundred miles of ten, twelve, sixteen, 
and eighteen inch main lines. Mr. 
Moeller joined the H. L. Doherty or- 
ganization early in 1914 as chief engi- 
neer, located at Bartlesville, Oklahoma, 
in charge of reorganization of the nat- 
ural gas transportation facilities of sev- 
eral companies that were combined to 
form the beginning of the present Em- 
pire properties in the Mid-continent dis- 
trict. 

During the middle of 1914 Mr. Moel- 
ler was called to California to take 
charge of the natural gas transportation 
system of the Midway Gas Company as 
chief engineer and to completely rebuild 
the original Midway pipe line. During 
1919, about the time the Valley Natural 
Gas Company was taken over by the 
Midway Gas Company, he became as- 
sistant general manager, which position 
he has held up to date of promotion to 
position of general manager. 

During 1913 and 1914 he co-operated 
with Frank Fisher of the Doherty or- 
ganization to develop the orifice meter 
which is now universally used in the nat- 
ural gas business. From 1919 to 1921 
he served as a director of the Natural 
Gas Association of America. During 
1924 he was on the directorate of the 
Pacific Coast Gas Association. 
tinues active interest in both the Nat- 
Association and the Pacific 

Association, and also the 


He con- 


ural Gas 
Coast Gas 
American Society of Mechanical Engi- 
neers. At present, Mr. Moeller is a 
member of the Technical and Research 
Committee of the Natural Gas Associa- 


tion of America. 


William Moeller, Jr.. New General Manager, 
Midway Gas Company 
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Advocating /#e Indeterminate Permit 


Some Vital Public Utility Franchise Considerations Are Presented 
in Explanation of New Type of Permit 
By Joun A. LAING 


Vice-President and General Attorney, Portland Gas and Coke Company 


HIS discussion bears a somewhat 
colorless and unprepossessing titic. 


One might wish for a phrase or 
expression better calculated to arouse in- 
terest in a question of such prime im- 
portance. If much that is said may ap- 
pear to go beyond the specific subject as- 
signed, it will be because the subject 
goes to the fundamentals of the relations 
between the public and its utilities, and 
demands the consideration and clear un- 
derstanding of these relations. 


The license to occupy the streets and 
highways with poles, mains and other 
utility fixtures is commonly termed a 
franchise. In essence, it is merely a per- 
mission to use public property for a rec- 
ognized public purpose. It is granted, 
not as a favor to the persons engaged 
in the business, but as the means of se- 
curing to the public a convenient and 
necessary service. It is founded squarely 
and solely upon the right of the public 
to have its property employed to its ad- 
vantage. 


For Public Interest 


Reference to this elementary principle 
and its necessary implications will ind:- 
cate the considerations which should 
prevail in the granting of such licenses, 
as well as the nature and purpose of 
the conditions properly imposed upon 
their exercise. The license should be 
granted only in furtherance of a recog- 
nized public interest and convenience , 
its conditions should be only such as wil! 
promote that interest, without precluding 
or unduly restricting other necessary 
public uses of which the highway may 
be susceptible. 

State policy as embodied in its stat- 
utes determines what uses of the high- 
way may be permitted as serving the 
public interest. “The granting of the 
license, and the fixing of its terms and 
conditions, are commonly delegated by 
statute to administrative boards or lo- 
cal municipal authorities, usually with- 
out any clearly defined principles or 
criteria for their guidance. Instead of 
a uniform state policy, broadly based 
upon the principle that service to the 
public is the justification and the ob- 
ject of the license, we frequently find 
each local unit, by charter and legisla- 
tive restrictions, and by _ negotiaticr 
sometimes with the aid of a vigorous 
club, dictating its own policies and im- 
posing its own conditions for permit- 
ting the supplying of public service 


HE Indeterminate Per- 

mit—or the right to oc- 

cupy public thorough- 
fares with facilities for render- 
ing service, without a definite 
date for termination—is a 
matter vital to all public utili- 
ties. The following address, 
delivered by Mr. Laing before 
the Seventeenth Annual Con- 
vention of the Northwest Elec- 
tric Light and Power Associa- 
tion, is highly applicable to 
the gas industry, involving as 
it does questions of public 
policy and public utility eco- 
nomics. 


within its limits. 
Utilities Share Blame 

The natural result of such practices 
has been great confusion of methods 
and of ideas, and the general obscuring 
of the real interest of the public in 
these so-called franchise matters. For 
this condition, our predecessors in the 
utility field are perhaps as much re- 
sponsible as anyone else. Attempts to 
regulate the operations’ of these utili- 
ties were frequently met with claims 
of contract rights based upon stipula- 
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tions or conditions contained in their 
franchises. While such claims rarely 
availed to prevent just regulation, the 
mere fact that such claims were ad- 
vanced stimulated granting authorities 
to harder bargaining with subsequent 
licensees, and to greater emphasis up- 
on time limitations as a means of as- 
suring the periodic readjustment of the 
bargain. 

This development is not to be won- 
dered at in the circumstances, even 
though experience has shown it to have 
been both unnecessary and_ unsatisf:c- 
tory as a method of equitable reguia- 
tion. It has taken many years of legis- 
lative and judicial activity to enunciate 
the broad scope of governmental powers 
over such matters, and to demonstrate 
the ability of the state to deal with these 
problems effectively and equitably, with- 
out recourse or regard to contract or 
franchise stipulations. 

Clarify Public Mind 

Unfortunately, however, the contro- 
versy and the prejudice engendered in 
the course of this development have 
survived the conditions that occasioned 
them, and a great deal of this prejudice 
still persists in the general attitude to- 
ward franchise questions. As _ spokes- 
men for an industry whose earlier rep- 
resentatives have contributed their fuil 
share to the present confusion and mud- 
dlemindedness, it is our duty to aid in 
clarifying public understanding of these 
questions, and if possible to point the 
way to their satisfactory solution. ‘The 
discussion of the so-called indeterminat: 
franchise or permit is undertaken with 
that duty and that purpose uppermost 
in mind. 

In taking stock of the progress real- 
ized in dealing with utility problems, 
we find certain important principles 
now firmly established and_ receiving 
general recognition. One of these has 
already been referred to, namely, that 
the basis of all utility franchises in the 
highway is the right of the public to 
have its property devoted to its own use 
and service. No adequate consideration 
of the problem is possible which does 
not keep this premise clearly in the 
foreground. 

Moreover, whatever agency may be 
intrusted to perform this public service, 
whether governmental unit or regulated 
private industry, its use of the highway 
is, and should always remain, subject 
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to public regulation and control in tiie 
interests of safety, and of co-ordination 
with other present and future uses of 
the highway for the public convenience. 


Police Power Is Inherent 


The situation in this respect is ob- 
viously similar in principle to that ot 
ordinary vehicle trafic on the highways. 
Regulations affecting the movement and 
the parking of vehicles are constantly 
being made and adjusted to changing 
conditions, in aid of the public safety 
and the enjoyment of the common right. 
The police power, inherent at all times 
in the state for the protection and pres- 
ervation of the public safety and wel- 
fare, sanctions these necessary regula- 
tions, and is equally applicable to the 
occupation and use of the highway for 
public utility purposes. 

The exercise of this police power, as 
applied to the operation and mainte- 
nance of utility fixtures and equipment, 
does not depend upon contract or stipu- 
lation in the license or franchise to use 
the highway. In fact, conditions have 
frequently required its assertion in di- 
rect contravention of franchise provi- 
Reliance upon this power and 


sIons. 
its timely functioning under varying 
conditions, constitutes the safest and 


most effective means of protecting the 
general interest in the proper use and 
development of our streets and high- 
ways. 


Effective Safeguard 


Another aspect of this governmental 
power is of controlling importance. Re- 
duced to its simplest terms, the primary 
interest of the public in its utilities is 
to secure adequate service at reasonable 
rates. [he power of the state to safe- 
guard this interest, by appropriate reg- 
ulation of all such enterprises, is plen- 
ary; its ample capacity and eftective- 
ness for the purpose are no longer open 
to doubt. 

Nor does this power rest or depend 
in any degree upon contract, upon fran- 
chise stipulation or condition, or upon 
the right to control the use of public 
property. Its essence is governmental, 
rather than proprietary or contractual; 
it inures to the state at all times as an 
attribute of sovereignty. It should not, 
and in most jurisdictions cannot, be ab- 
dicated or bargained away even for lin- 
ited periods of time. 

With this power preserved in full 
vigor, detailed franchise terms or con- 
ditions concerning the rates, quality or 
other elements of utility service are 
neither necessary nor helpful to its ef- 
tective exercise or the accomplishment 
of its purpose. On the contrary, such 
terms, and their emphatic assertion by 
one party or the other as unchangeable 
contract rights, have frequently con- 
fused and prejudiced the timely exer- 


cise of this power in the public interest. 


Time Limit Valueless 


It necessarily follows, and has been 
commonly demonstrated in_ practice, 
that this power of reasonable regula- 
tion, of dealing justly between the pub- 
lic utility and its customers, being in- 
dependent of and superior to franchise 
conditions or considerations, is nct 
strengthened or augmented by limita- 
tions of the time during which the 
franchise or permit shall continue. The 
same principles will apply to its exercise 
when the franchise expires without re- 
newal as before, assuming the service is 
permitted to continue; and the results 
of its application will be identical ex- 
cept as effect may properly be given to 
the risk of conducting the enterprise in 
such circumstances. 


Public Appropriation 


Another important public power is 
relevant to this discussion. ‘The puv- 
lic, through its various governmental 
agencies, at all times has the right to 
appropriate and take over the propertics 
and business of any public utility enter- 
prise upon payment to its owners of 
just compensation for the taking, as de- 
termined by its own tribunals in the 
manner provided by law. ‘This right 
similarly exists independently of, and is 
superior to, franchise provisions. More- 
over, upon its exercise, as in the fixing 
of reasonable rates, no value or com- 
pensation may be recognized or allowed 
for any franchise, license or permit un- 
der which the property to be taken is 
being maintained. The public pays only 
for the private property it takes over; 
the rights in the highway, previousiy 
trusted to the utility for a public pur- 
pose, automatically revest in their own- 
ers without cost or added expense, as 
a necessary incident of the transaction. 


Investors’ Rights 


With these rights and interests of 
the public frankly recognized, what of 
the interests and rights of the investor 
in a public utility? Huis savings are in- 
vested in the public service in expectation 
of the limited, but reasonable, reward 
which the law contemplates he _ shali 
receive under prudent and efficient man- 
agement. His right to this reward is 
not a creature of contract, but rests 
upon the principle that no man’s prop- 
erty or its use may be taken for public 
purposes without just compensation. 
His interest and his concern are in the 
securing of this compensation and the 
preservation of his principal. His prob- 
lem is to attain these ends in harmony 
with the rights and interests of the 
public. The necessity of harmonizing 
these interests is obvious, if both are to 
prosper. 

We have proceeded far enough to 
realize that the ideal franchise or li- 
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cense to use the highway is one that 
will not impair the public right to un- 
interrupted control of its property in 
the interests of public safety and of co- 
ordination with other necessary uses; 
that will not prejudice the public right 
to regulate reasonably the operations 
of those employed in its service; that 
will promote the interest of the public 
in securing adequate service on reason- 
able terms; and that will encourag 
rather than unnecessarily obstruct the 
employment of individual savings and 
individual initiative in supplying these 
services to the public. With the knowl- 
edge and experience obtained from the 
last half century of discussion and con- 
tact with these questions, this ideal 
should not be difficult to attain. 


Discard Contract Theory 


We must first discard the theory of 
contract as of controlling importance to 
the franchise relation, beyond the nec- 
essary assurances to the licensee against 
loss or practical confiscation of his 
property so long as he continues faith- 
fully to perform the required service ii 
conformity with all reasonable public 
demands. No other contractual element 
is necessary or likely to promote the 
mutual interests of the parties. 


Just as the legal institution of mar- 
riage, while partaking of certain ele- 
ments of contract, creates a new status 
for the parties with certain well-defined 
rights and obligations, both as concern 
themselves and the general public, so 
he who voluntarily assumes the func- 
tion of a public utility becomes im- 
pressed with well-defined obligations 
and responsibilities in respect of that 
service. [hese obligations do not exist 
by virtue of his use of public property 
in aid of the service, or of any contract 
or condition relating to such use. They 
would be equally applicable and ef- 
fective were it possible to conduct the 
service without use of any public prop- 
erty. They arise by operation of law 
as part of the new status assumed, and 
are inherent in the undertaking. As 
such they should be left to the law to 
define, in the light of sound public pol- 
icy applied to the ever changing needs 
and conditions of society. Attempts to 
define them by contract or franchise 
obscure the true character of the rela- 
tionship, and have proved futile and im- 
practicable as instruments of effective 
control. 


What New Form Implies 


The indeterminate franchise or per- 
mit, as this form of license has been 
designated in the states where we find 
it in operation, is predicated squarely 
upon the recognition of this status, and 
the responsibilities and obligations which 
it creates. 

It says in eftect that the licensee, 

(Continued on Page 32) 
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VIEWS OF NATURAL GAS TRANSMISSION LINE CONSTRUCTED BETWEEN 
VENTURA AND LOS ANGELES BY SOUTHERN COUNTIES GAS COMPANY 


The above views show features af the natural gas transmission liae laid at an approximate cost of $1,500,000, to tie the Ventura River 

fields to the system of the Southern Counties Gas Company near Los Angeles. The line, consisting of 445,000 feet of 12-inch steel pipe, 

was brought to completion three months from the date of its planning. (1) Lowering 20-inch collection line in ditch. (2) Entering the 

Ventura River gas field. (3) Passing through Fremont Pass at an elevation of 1750 feet. (4) Crossing hilly country west of Newhall 

(5) Showing seven new compressors added to Ventura compressor station, making a total of fifteen compressors. (6) Ready to be lowered 

into ditch, after receiving two coats of petrolastic cement. (7) Trenching machine of Lang Transportation Company in operation near 
Camulos, the home of Ramona. (8) Ove: the pass at head of Pico Canyon. 
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Important Matters Due 
at Oakland Meeting 


HE next meeting of the Associa- 

tion will take place in Oakland 

on June 5. The activities will 
cover the entire day and many of the 
topics to be discussed are of vital im- 
portance to the industry, and especially 
to those of us who are engaged in raar- 
keting gas appliances. 


Exact Knowledge V ital 


The prime need of every one of us is 
exact and explicit information about the 
job we hold and the things we sell. 
There is a tendency nowadays to sacri- 
fice everything to production and to let 
hustle and bustle and the sweet scented 
voice of the supersalesman take the place 
of quality in our product and exact 
knowledge of its performance. 

The question which has arisen con- 
cerning gas appliances can be stated very 
briefly: 


How can the gas industry be sure that 
its customers are receiving safe and sat- 
isfactory service in the use of the best 
fuel known to man when its use depends 
on auxiliary equipment which can be 
manufactured, sold and installed by any- 
one Without regard to his fitness, knowl- 
edge or integrity? 


The Association is attempting to an- 
swer this question in two steps, both of 
which will be open for discussion at the 
Oakland meeting. ‘The first step is to 
provide the necessary facts concerning 
the proper selection, installation and 
maintenance of gas appliances in a form 
easily read and accessible to all who wish 
to learn. ‘The outlining of this inform- 
ation has engaged the efforts of the As- 
sociations Home Service Bureau for 
two years, and the completed draft of 
its recommendations is now in the hands 
ot all Pacific Coast gas companies. 

Municipal Ordinance Form 


The second step is a complement of 
the first and involves a realization that 
there are some individuals who will only 
do right when they are penalized for 
doing wrong. [he committee working 
on this problem recommends that the 
Association endorse a form for a munici- 
pal ordinance which it has prepared and 
then furnish it to gas companies with 
the request that they urge its passage in 
all the communities they serve. The or- 


dinance as now drafted requires all gas- 
htters to be licensed, provides for inspec- 
tion ot piping jobs and appliance instal- 


lations, and prohibits the sale of gas ap- 
pliances which have not been certified 
by a competent authority. 

‘These are matters which require our 


PROGRAM 
OAKLAND MEETING 
of 
PACIFIC COAST GAS 
ASSOCIATION 
June 5, 1925 
Auditorium, Pacific Gas & 
Electric Co. 
17th and Clay Streets 
10:00 A. M. Call to order by 

President E. L. Hall. 


Discussion on the material, 
quality and testing of Gas 
Fittings. Led by R. S. 
Fuller, Pacific Gas & 
Electric Co. 


12:00 Noon. 


luncheon. 


2:00 P. M. Call to order by 
President E. L. Hall. 


Report of Home _ Service 


Adjourn for 


Bureau. C. R. Miller, 
Chairman, Portland Gas 
& Coke Co. 

Discussion. 


Report of Municipal Ordi- 
nance Committee. C. R. 
Miller, Chairman, Port- 
land Gas & Coke Co. 


Discussion. 


Report on Appliance Certi- 
fication Plan. President 


E. L. Hall. 
Discussion. 


6:30 P. M. Informal Dinner 

for Members and Guests, 

$1.50 per plate. Served 

at Business Women’s 

Building, 1608 Webster 

Street. President E. L. 
Hall presiding. 

Prominent Speakers — Music 

— Song — Special Features 
providing 

Ins piration—Pleasure—Fun 
Hilarity 

DON’T MISS THIS! 


best thought and the benefit of our 
greatest experience, and a record attend- 
ance is expected at the Oakland meeting. 
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Offices of Association 
Moved to New Address 


N May 9 the Association moved 

to the office building at 447 Sut- 

ter Street, owned by the Pacific 
Gas & Electric Company and left par- 
tially vacant by the removal of the gen- 
eral offices of the company to its new 
office building on Market Street. The 
Association’s office is now right in the 
heart of “Gas Row,” as the San Fran- 
cisco Division of the Pacific Gas & Elec- 
tric Company occupies the building next 
door, and in the immediate vicinity are 
many show rooms and offices of dealers 
in gas appliances. The Pacific Gas & 
Electric Company is planning to _ re- 
model the ground floor at 447 Sutter 
Street, and install an exhibit of the most 
modern gas appliances. 


PRESS REPORTS SHOW GAS 
ACCIDENTS FEW 


The Pacific Coast Gas Asociation sub- 
scribes to a newspaper clipping service, 
being especially interested in getting re- 
ports on all accidents due or ascribed to 
gas. Ihe service covers all Pacific Coast 
states, and a population amounting to 
about 5,000,000. For eight months, be- 
ginning August, 1924, a total of 144 
accidents said to be due to gas were re- 
ported. ‘Ihe Association, seeking to veri- 
fy these reports, found that in 31 acci- 
dents on which verification was secured, 
10 were due either wholly or primarily 
to causes other than gas. Even if this 
percentage of error in reported accidents 
did not exist, the gas industry could still 
pride itself upon the small proportion of 
accidents due to gas. 


BURN GERMS WITH GAS 
Heating and ventilating engineers state 
that direct gas heating is healthful because 
it destroys disease germs by incineration. 


EIGHTY-NINE YEARS SERVICE 
Eighty-nine years of uninterrupted gas 
service is the proud record of Philadelphia, 
Penn. 


GAS DISCOVERIES MADE IN BUFFALO 
BASIN, WYO. 


Large flows of gas may be found over a 
considerable area in the Buffalo Basin, Wyo., 
about 35 miles west of the Lost Soldier oil 
fields, as revealed by drilling now in prog- 
ress, the Geological Survey has announced. 


August is fast approaching. Conven- 
tion dates are near. Reserve early, avoid 
disappointment. 
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Beautifying Gas Holder Sites 7 Denver 


Public Service Company of Colorado Employs Landscaping and Architectural Lalent 
to Develop Community Good Will for Denver Gas Service. 
Superintendent of Holders Outlines Plan 


ENVER, Colorado, is a city where 

civic pride flourishes, according 

to Wallace L. Thackrey, super- 
intendent of gas holders for the Public 
Service Company of Colorado. ‘To the 
Public Service Company this strong civic 
consciousness might 
well be expected to 
prove an obstacle, tor 
the type of gas dis- 
tribution used in 
Denver necessitates 
locating district 
holders in the resi- 
dential sections of 
the city. 

The Doherty Ideal 
Distribution System, 
developed by Henry 
L. Doherty, presi- 
dent of the Public 
Service Company, 
economizes in trans- 
mission mains and 
increases their load 


PUBLIC SERVICE COMPANY * COLORADO 


GAS HOLDER 


By Herpert ELNIF 


lic Service Company’s plan of beautity- 
ing holder sites. This plan has lately 
taken on larger aspects and should com- 
mand the interest and attention of other 
western gas utilities. Denver is not the 
only city blessed with a proud citizenry, 
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factor through the 
use of district hold- 
ers which must be 
located near the cen- 
ter of district loads. 
Since these district 
loads are largely do- 
mestic the load cen- 
ters are bound to oc- 
cur in_ residential 
sections. 

In 1909, when the 
Public Service Com- 
pany built its first 
district holder in 
Denver, the City 
Council delivered a 
blow for civic pride 
and retused the 
Company a_favor- 
able location for its 
holder. Some low, 
marshy land was 
finally granted, 
which site, to quote 


s 


Company ‘“‘consider- 
able grief.” 

The need for some special eftort to 
counteract this popular opposition was 
appreciated. ‘The marshy ground of the 
holder site was filled in to a depth of 
eight feet and was then seeded to lawn, 
bushes and trees. Thus began the Pub- 
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(Upper): Landscape Plan jor gas holder No. ¢ | 
ver, Colo. Small triangles and semi-circles show locations of 
Mr. Thackrey, has half-heads, which enable operator to water lawn while on duty 
since caused the (Lower): “Flower Garden Service Reserve”, Denver, Colo. 
in background hide neighboring property. 
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and it may well be that the Public Ser- 
vice Company’s pioneering may find ap- 
plication elsewhere. 

Two more district holders were built 
by the Company in 1920. The same 
difficulty was experienced in getting ade- 


, Public Service Company of Colorado, Den- 
stationary sprinkler heads and 


quate sites, but those granted were bet- 
ter from an engineering standpoint than 
the first secured. In 1923, when a fourth 
site was applied for, the opposition was 
still apparent, and it was at that time 
that landscaping and architectural talent 
was brought into 
service by the Com 
pany in its beautifi- 
cation program. An 
expert architect is 
now employed to de- 
sign the booster sta- 
tion buildings on the 
holder sites, and the 
best landscape archi- 
tectural talent in 
Colorado lays out 
the ground plans. 
Each week the sites 
are regularly in- 
spected by a land- 
scape architect, to 
insure beautiful 
grounds. 

When the Com- 
pany went before the 
City Council in 1924 
to request a fifth 
holder site the ettec- 
tiveness of this plan 
of beautification was 
clearly demon- 
strated. To quote 
Mr. Thackrey: 
‘The result has been 
highly _ satisfactory, 
tor while we may 
never expect to ob- 
tain a site without 
opposition we did 
obtain the first site 
selected in 1924. 
whereas before, we 
always were forced 
to take a substitute.” 

Some difficulties 
have been encoun- 
tered in carrying 
through the 
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above 


in booster building. plan, most ot them 


Note how effectively the bushes relating to the hold- 
The trees were only a year old when picture er 


itself. lt was 

tound virtually out 
of the question to make the holders at 
tractive, and the next best move was 
to make them as inconspicuous as pos- 
sible. To effect this end the holders 
have been painted a green, to match the 
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Many, Many Thanks 
<STERN GAS is pleased and thankful 


because of the many compliments and 
hearty good wishes extended its first issue. We 
have surely worked hard to make this publica- 
tion worthy of its splendid clientele, and hope 
to improve as the needs of the field are more 
thoroughly understood. However, it would be 
impossible to fill this field without the continued 
encouragement of those who have helped thus 
far and we therefore ask that there be no hesi- 
tancy in sending in articles, making suggestions, 
and telling your friends about this effort to give 
the gas industries of our Western States proper 
representation. Let us hear from you by the 
10th and not later than the 15th of the month 
in order that your article may find a place. All 
communications should be concise and to the 
point—for the promotion of the gas and allied 
industries of this Western region. 


“Business Is Good” 


JRLD affairs are getting back to normal. 

European finances are becoming stabil- 
ized. The people have settled down to earning 
and saving and are looking about to rehabilitate 
the wastes of war. New homes are being built, 
old ones are being repaired ; the work of “‘bind- 
ing up the nation’s wounds” is going on steadily 
wherever the war scars or scare made inroads. 
The people are buying once more—looking 
around for bargains in all that is modern and 
that will make for better living conditions, se- 
curity and happiness. Cities and countries are 
developing and expanding as never before, and, 
as usual, our own country is taking a big lead 
over all others. Money is plentiful for high 
class development in all lines, wages are high, 
there is very little non-employment and wage- 
earners are spending their earnings for modern 
comforts and conveniences. The crop outlook 
is good and prices for farm products promise 
better than for several years. With such cheer- 
ing prospects there could not be a more oppor- 
tune time for pushing developments in the gas 
industry. Architects and builders should be 
consulted with reference to the installation of 
gas heating systems; officials of cities and coun- 
ties should be conferred with regarding im- 
proved heating and lighting of public build- 
ings; hospital authorities, railroad officials, 
school trustees as well as private citizens whose 
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homes present heating problems, all should be 
interested in a fuel that insures health, economy, 
safety, cleanliness and efficiency, along with that 
other consideration that means so much and for 
personal comfort. 
The gas industries will boom if the gas men 
‘get busy.” 


Conservation of Coal 


Se this day of “‘efficiency engineers” and drives 
for economy in all things pertaining to our 
social and industrial welfare, the continuous and 
unchecked waste of the Nation’s coal supply, 
to the layman at least, presents an alarming sit- 
uation. Conservation of our oil has been given 
some little consideration, and there is constant 
concern (though little has been done about it) 
over the rapid depletion of our forests; whereas 
the “looting” of the country’s coal deposits keeps 
merrily on. 

The world production of coal in 1913 was 
|,342,000,000 metric tons, of which the United 
States produced 38.6 per cent. In 1923 the world 
production was 1,337,000,000 -metric tons, the 
United States producing 43.5 per cent. War 
conditions, as will be noted, curtailed the Euro- 
pean supply but increased the demands on this 
country. The average increase of the world out 
put for the 20-year period prior to August, 1914, 
was 38,000,000 tons annually. Coal used in the 
United States amounted to 414,000,000 tons in 
1906 as compared with 477,000,000 tons in 1922. 
Nothwithstanding the great increase in the use 
of water power for producing electricity as a 
substitute for coal, also the utilization of oil and 
natural gas for fuel, the use of coal continues to 
grow out of proportion to our existing natural 
resources. While it is claimed the unmined coal 
in the world amounts to 7,685,000,000,000 tons 
it is also admitted that most of this could not be 
mined at a profit; much of it is in isolated places, 
and much of it worthless. 

Regardless of these estimates, therefore, it is 
of the greatest importance that our engineers 
and chemists labor to the end that these vast 
stores of pent-up fuel energy be conserved to 
the uses and benefits of mankind. Wasteful 
methods should be stopped; coal should be con- 
verted into gas; every one of the useful by- 
products contained in coal should be extracted; 
every town become a “spotless” town; every 
home a place of cleanliness, health and effi- 
ciency. 
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Natural Gas Gasoline Statistics Needed 


United States Bureau of Mines May Secure Control Over Compiling of 
Data on Natural Gas Gasoline Yields 


CRYING need has long been 

felt by those in the natural gas 

gasoline field for an improve- 
ment in the present method of securing 
statistics on “‘casinghead” yields. One 
of the principal discussions introduced 
at the meeting of May 14, called at the 
Chamber of Commerce Building, Los 
Angeles, by the United States Bureau of 
Mines, concerned this much-felt need 
for reliable and related figures on cur- 
rent production of natural gas gasoline. 
The meeting was largely attended by 
oil refinery representatives, local oper- 
ators in the natural gas gasoline indus- 
try, and officials of the Bureau. 


Bureau Official Present 


G. R. Hopkins, Petroleum Economist 
in Charge of Statistics for the United 
States Bureau of Mines at Washington, 
D. C., was present at the above meet- 
ing, and his expressed intention to dis- 
cuss the statistical probiem with his 
Washington superiors has encouraged 
some members of the industry to feel 
that there is light ahead. 

The day was when statistics were 
looked askance and their importance 
questioned, but in “casinghead”’ circles, 
at least, that day is long past. The 
natural gas gasoline industry has fairly 
mushroomed up into its present position 
as a strong factor in the gasoline pro- 
duction total. Its strides have been 
so rapid that facilities for recording 
them have failed to kee; pace, and the 
present state of disorganization has 
resulted. 


“Casinghead” Yield Mounts 


Every month the production of 
straight-run gasoline is enhanced by an 
increasing gallonage of ‘“‘casinghead.”’ 
According to V. W. Killick, statistician 
for the Independent Petroleum Mar- 
keters’ Association, there are approxi- 
mately 125 natural gas gasoline plants 
in the west, with a total monthly out- 
put in Southern California alone of 
some 16,000,000 gallons. The natural 
gas gasoline yield represents about one- 
fifth of the general production of gaso- 
line in California. It is little wonder 
that western oil interests are appreciat- 
ing the paramount need for accurate and 
frequently available production records. 

Lacking these records it is impossible 
to arrive at close estimates on production 
and amount of stocks on hand in the 
general gasoline field. Comprehensive, 
accurate, current figures of natural gas 


By Gerorce H. FINLEY 


gasoline production are of increasing 
importance now, when the general gas- 
oline demand has become so large that 
errors in estimates may seriously upset 
economic conditions in the industry. 


Bureau Jurisdiction 


The meeting of May [4 referred to 
above deveolped as a result of a previ- 
ous meeting called in November, 1924, 
by Mr. Killick and attended by oil com- 
pany statisticians and representatives of 
the Bureau of Mines. ‘The discussion 
in both of these gatherings tended to the 
conclusion that this matter of securing 
adequate and useable statistics on nat- 
ural gas gasoline yields hinges upon a 
question of jurisdiction between two 
governmental bureaus, the United States 
Geological Survey and the United States 
Bureau of Mines. 

The United States Geological Sur- 
vey has the task of compiling informa- 
tion on raw materials, under the head of 
natural resources. Under this authori- 
zation it takes data on crude oil pro- 
duction. But when crude oil goes into 
the hands of the refiner the duty of the 
Geological Survey ceases and that of the 
Bureau of Mines begins. 

Natural gas, as a natural resource, 
comes under the observation of the 
Geological Survey. But natural gas 
gasoline—a ‘“‘processed”’ product not oc- 
curring in natural form-—has also been 
placed under the statistical eve of the 
Geological Survey. And _ hence the 
problem of jurisdiction. 


Should Use Mine Bureau 


According to Mr. Killick, the con- 
sensus of opinion at the two meetings 
held with the United States Bureau of 
Mines is that the taking of figures on 
natural gas gasoline production should 
come under the jurisdiction of the Bu- 
reau, both from considerations of logic 
and practicality. 

Natural gas, as a natural resource, 
properly demands the attention of the 
Geological Survey. Natural gas gaso- 
line, the product of compression or ab- 
sorption, and comparabie to refined gas- 
oline, in that it is a treated product not 
occurring naturally, should be placed in 
the scope of the Bureau of Mines’ 
activity. 

Bureau Equipped to Serve 

As to practicality, it is the view of the 
oil industry that the United States Bu- 
reau of Mines is better equipped to se- 
cure the necessary data, and to relate it 


to data on refined gasoline, than is the 
United States Geological Survey. By 
adding a few questions to circulars al- 
ready issued each month to refiners the 
Bureau could include natural gas gaso- 
line companies on its mailing list and 
obtain the needed data at a minimum of 
expense and trouble. 

The statistics compiled by the United 
States Bureau of Mines would have an 
economic value it is felt, for they would 
be issued monthly and could reflect cur- 
rent conditions. [he data at present 
compiled by the United States Geo- 
logical Survey are released annually and 
at best have only a historical value. 


A Hopeful Sign 


Interest taken in this problem by the 
United States Bureau of Mines may be 
regarded as a hopeful factor. C. P. 
Bowie, in charge of the Bureau’s San 
Francisco office, and J. W. Mashaw, sta- 
tistician at the San Francisco office, were 
both present at the May 14 meeting and 
expressed a keen desire to see the taking 
of natural gas gasoline figures speeded 
up and placed upon a more satisfactory 
basis. 

Company Cooperation 


Many authorities would welcome a 
move to place this statistical office under 
the control of the Bureau, believing this 
remedy to be the simplest at hand. What- 
ever change is made in the situation, one 
thing is certain. ‘The cooperation of 
the natural gas gasoline industry will 
always be a large factor in determining 
the value of any statistical work under- 
taken. (Questionnaires, if they are to re- 
veal anything, must be filled’ out 
promptly and by a high proportion of 
the companies operating in the ‘‘casing- 


head” field. 
Coordination Essential 


And whatever the change may be, if it 
is to be for the better it must involve 
more governmental codrdination of ef- 
tort than has been manifest in the past. 
Unrelated figures tell little. It would 
appear that the work of all the agencies 
concerned in compiling gasoline statis- 
tics should be centered 
control. 

Like the wheels of the gods, the cogs 
of governmental bureaucracy grind 
slowly. It is hoped that the Los An- 
geles meetings will hasten the process, 
at least as regards taking natural gas 
gasoline statistics. 


under one 
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LIKES LOCAL ARTICLES 
“I have read with great interest the first 
copy of Western Gas. I find that the ar- 
ticles, treating as they do our peculiar lo- 
cal problems, are of great benefit to western 
readers.” 
L. M. KLAUBER, 
General Superintendent San Diego 
Consolidated Gas and Electric Co. 


SAYS MAKE-UP IS GOOD 
“I want to congratulate you on the ex- 
cellent make-up of the interesting contents 
of the first issue of Western Gas. From my 
study of the gas industry on this coast I 
am convinced that just such a unifying ele- 
ment as your publication supplies has long 
been needed. I wish you all success.” 
NEWTON B. DRURY, 
Drury Company, San Francisco 


CONTAINS GOOD MATERIAL 


“I have received a copy of the May 


number of Western Gas and have noted it 
carefully and take this opportunity to con- 
gratulate you upon the good material that 
appears in it and with reference to its 
make-up. apparently there is no 
dearth of material when it is once gone 
after. . . . . With the start you have 
made I have no doubt but what it will de- 
velop into a very creditable monthly.” 
GEO. L. MEYERS, 
Assistant to the President, Portland 
Gas and Coke Company. 


IS WILLING TO HELP 


“We recently received and read with a 
great deal of interest the first number of 
Western Gas, and if there is any way in 
which we can contribute to its success you 
can be sure we will be only too glad to 
do so.” 

L. P. LOWE, 
Vice-President Oil Gas Process 
Company, San Francisco. 


COVER TO COVER 
“Have read your May issue from cover 
to cover and am highly pleased with char- 
acter of contents.” 
N. L. MORSE, 
Purchasing Agent Southern 
California Gas Company. 


COMMENDS APPEARANCE, CONTENTS 

“I am just in receipt of the May edition 
of Western Gas, which I have head with 
keen interest. 

“Please accept my most sincere commen- 
dation for the general appearance and con- 
tents of this publication. 

“I desire to extend my best wishes for the 
success of your magazine.” 


R. E. FISHER, 
Vice-President in Charge of Public 
Relations and Sales, Pacific Gas 
and Electric Company. 


—— Western Gas Finds Many Friends 


HEARD NO CRITICISMS 
“Of the many comments I have heard on 
Western Gas none has been of criticism. 
Many have expressed surprise that so cred- 
itable a first issue could be produced, and 
personally I am highly pleased with your 
May number.” 
C. W. Grow, 
Manager New Business Department 
Southern California Gas Company. 


NEAT, NEWSY 
“Please accept my congratulations for 
getting out a neat, well designed, attractive, 
newsy journal. I wish you all the success 
in the world.” 
Victor W. KILLICcK, 
Independent Petroleum Marketers Assn. 


AN EDITORIAL COMMENT 

Western Gas, a magazine devoted to the 
interests of the gas industry in the far West, 
makes its bow with the May issue. Its aim 
is to represent eleven states, the territory 
now represented in the Pacific Coast Gas 
Association and to cover the fields bounded 
by gas, gas appliances, and the natural gas- 
cline industry. 

The first issue is attractive from a typo- 
graphical standpoint. From an_ editorial 
standpoint it possesses real merit. Many of 
the writers in this first issue bear names 
familiar to all gas men through their past 
writings in the technical press of the gas 
industry. From an advertising point of 
view Western Gas also looks promising. 
Gas equipment and appliance manufactur- 
ers appreciate the fact that their support is 
needed for the success of Western Gas and 
have given it freely to this first issue. 

We offer our congratulations for the con- 
tinued success of this venture, and hope 
that even with all the difhculties of pub- 
lishing a paper in such a limited field, it 
will maintain the standard of excellence it 
has started in the May issue.— Gas Age 
Record, May 16, 1925. 


THE INDUSTRY’S PUBLICATION 

“I have your letter of April 30, enclos- 
ing the first issue of Western Gas and wish 
to congratulate you upon the entarnce of 
this magazine into the technical field. 
I wish to extend best wishes for the success 
of your enterprise. 

“The gas industry of the West should 
have its own publication. 

LesTer S. Reavy. 

Chief Engineer Railroad Commission of 

the State of California. 


A SATISFIED ADVERTISER 

“We were very well satisfied with the 
way in which the copy for our ad was 
placed in the last issue and wish to con- 
gratulate you on the way in which your 
paper has been gotten up.” 

, : E. M. STEVENS, 

Vice-President Lattimer-Stevens Company, 

Columbus, Ohio. 


WESTERN GAS 


Qed) | 


MEETS EXPECTATIONS 
“The first issue of Western Gas is on my 
desk and I hasten to congratulate you upon 
having achieved a very interesting number. 
It fully lives up to my expectations.” 
CLIFFORD JOHNSTONE, 
Executive Secretary, Pacific Coast 
Gas Association. 


A “KNOCK-OUT” 

“We have received the initial number of 
your publication and say that it is 
a “knock-out.” It is a pleasure to see the 
advent of such a worthy publication into 
the realm of trade papers.” 

HOWARD E. ROGERS, 
Standard Rate and Data Service, 
Chicago, Ill. 


LOOKS AND INFORMATION, TOO 


“We have read with a great deal of in- 
terest, Volume 1, Number 1, of your mag- 
azine and wish to congratulate you not only 
upon the looks of your new journal, but 
upon the information and articles contained 
therein. gos we shall look forward 
to receiving Western Gas each month.” 

L. H. NorTurop, 
Manager Sacramento Gas Company. 


HANGS UP HIGH STANDARD 


“We want to take this opportunity to con- 
gratulate you upon your initial issue of 
Western Gas. This first issue is very 
impressive, and I believe you have hung 
up a high standard that will keep you hus- 
tling to maintain.” 

W. P. HUTCHINSON, 
General Manager, 
The Sprague Meter Co., Bridgeport, 
Conn. 


CERTAINLY LOOKS GOOD 
“The initial issue of your magazine cer- 
tainly looks good, I was very much inter- 
ested in reviewing the various sections 
which you have featured.” 


H. M. CrRAWForp, 
Salesmanager, Pacific Gas and Electric 


Company. 


GOOD FOR THE TRADE 
rm . . have looked over your maga- 
zine. ‘It is very nicely gotten up and will 
be a good thing for the trade.” 


©. F. FELIX: 
Secretary and Treasurer, Equitable 
Meter Co., Pittsburgh, Pa. 


“INDEED IMPRESSED” 


“We received a copy of the first 
issue of your new publication. We are 
indeed impressed by this first copy and wish 
you every success for the future.” 

Wa. E. LANTENBERY, 

President The Alpha-Lux Company, Inc, 
New York. 
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Appliance Week Sets High-Water Mark 


Dealer Publicity Ties in with Efforts of Gas Appliance Society in Making 
Success of Exhibit Week, April 20-26 


I'TH an enthusiasm born of 
four years of uninterrupted 
success, with information re- 
sulting from four years accumulated ex- 
perience and under the vigorous and ef- 
fective leadership of its State Advisory 
Committee, the Gas Appliance Society 
ot California has made its 1925 Gas Ap- 
pliance Exhibit, staged during the week 
of April 20 to 26, not only a record 
for the past, but an inspiring mark for 
future efforts of this kind. 

Long in advance of the big week of 
concentrated eftort, the members, and 
there are now over two thousand of 
them, were supplied with suggestions 
for advertising copy, for window dis- 
plays and for sundry and numerous mer- 
chandising stunts that could be eftected 
to put across the displays to the public. 
No dealer who could be induced to re- 
spond was neglected, and no avenue of 
publicity was left unexplored. 

Special Dealer Publicity 

Individual dealers spared no effort to 
tie in with the campaign, through the 
use of advertising space in their locai 
papers by means of window exhibits, 
store demonstrations and displays. But 
in many instances, through the co-opera- 
tion of all the dealers in a local unit, 
special forms of publicity were made 
possible that enabled them to teach their 
communities lessons in modern kitchen 
economics that will have lasting and 
beneficial effects, the range of which 
cannot be estimated. 

Clergy Join Housewives 

Some of these special publicity schemes 
that were most successful, are well 
worth recording. In San Francisco, tor 


Prizes Awarded in San Francisco Cake Baking Contest, on Display 
in Lobby of Pacific Gas and Electric Co. Building 


example, the appeal for modernization 
of kitchens was carried to the public 
through the strongest avenues of influ- 
ence in our modern civilization—the 
Church and the Housewife. 

Reverend Dr. James L. Gordon, one 
of the most progressive and undoubted- 
ly the most discussed minister in a San 
Francisco puipit, chose for his discussiot 
on April 19th, the day preceeding the 
opening of Display Week, ““The Eman- 
cipation from the Kitchen.” 

Through the courtesy of the Society 
Dr. Gordon’s pulpit was set to portray 
an old-fashioned colonial type kitchen, 
with the wide-throated chimney con- 
ducting off most of the heat and some 
of the smoke. And a woman in the 
background busied herself with the task 
of taking care of this monstrous con- 
trivance of drudgery. 

The speaker then pointed out how 
modern equipment has made possible a 
new era in American womanhood, al- 
lowing for a _ greater freedom, un- 
dreamed of in Colonial days. ‘To this 
he attributed the attendant rapid strides 
in culture and participation in worid 
attairs. : 

Cake Baking Contest 

The second tie-up in San Francisco, 
and one that was productive of a great 
amount of favorable publicity, was 42 
cake-baking contest under the auspices 
of the Housewives’ League. Merchants 
of the society supplied a first prize in 
the form of a gas range, valued at $125, 
and a host of smaller prizes, any one 
of which would gladden the heart cf 
the lucky recipient. 

Mrs. Belle De Graft, domestic sci- 


ence expert, selected the winner from 
over a hundred entries, and the lobbv 
of the Pacific Gas and Electric Com- 
pany building at 445 Sutter street was 
crowded to capacity at the hour when 
the winner was announced. ‘The cakes 
were then delivered to several of the 
city’s charitable institutions. 
Camp Fire Girls Help 

In Oakland, proud and progressive 
city across the bay, a bread baking con- 
test was held, also under the sponsorship 
of the Housewives’ League. Here again 
a fine, modern gas range was given as 
first prize, and five other prizes of con- 
siderable value were awarded. 

Housewives of Oakland and neigh- 
boring cities were so completely sold 
on the value of the Gas Appliance Dis- 
play, that many of them assisted in store 
and window demonstrations, baking 
rolls and distributing them to custom- 
ers who entered the store. The Camp 
Fire Girls—housewives of a few years 
hence—were enlisted to work in store 
displays, where they also baked and 
cooked on demonstration outfits, to the 
great interest of the passing crowds. 

On the night of Thursday, April 23, 
the Oakland Society of Business and 
Protessional Women were hostesses to 
the Gas Appliance Society at a dinner 
in the club rooms of the former organ- 
ization. 


Santa Rosa Feature 

Santa Rosa put across the display 
through the medium of a collective ex- 
hibit, which took on all of the aspects 
of a country fair, with its attendant 
enthusiasm and pleasure. The 


(Continued on Page 38) 
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Judges Cutting into One of the Prize Loaves in Bread Baking 
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HE 1925 window dis- 
play contest held by the 
Gas Appliance Society 
of California as a phase of its 
Gas Appliance Week, April 
20th to 26th, produced some 
displays that could well serve 
as patterns to western gas ap- 
pliance dealers in the year 
ahead. 
The photographs appearing 
on this page show several of 
the winning displays in the re- 
cent window contest. The 
ront cover of this month’s 
WESTERN GAS features three 
other prize photographs, the 
first and second place winners 
in Group 1, and the winner of 
first place in Group 2. 


N connection with its annual Gas 

Appliance Exhibit Week the Gas 

Appliance Society of California each 
year stages a window display contest 
among appliance dealers. Pictures of 
competing exhibits are submitted to a 
committee of expert judges, and appro- 
priate prizes awarded winners in the dif- 
ferent groups. 


Competition Was Heavy 


In selecting the prize-winning win- 
dows from those submitted in the 1925 
Gas Appliance Exhibit window display 
competition, the judges were up against 
a task requiring no small amount of 
study of the many photographs sub- 
mitted. 

First ot all, there was hardly a win- 
dow submitted that did not contain orig- 
inal and new ideas, any one of which 
would have been sufficient to justify a 
prize in an ordinary contest. 
But this was no ordinary con- 
test, any more than the Gas 
Appliance Exhibit was just an 
ordinary booster ‘“week’’, 

How They Were Judged 

The committee appointed by 
the Society was composed of 
men in San Francisco who 
specialize in commercial win- 
dow trimming and decorating. 
These men were able, there- 
fore, to regard every subject in 
a wholly impersonal and im- 
partial light. ‘hey judged the 
windows from the standpoint 
of interest, which includes 


Winners 7 Window Contest are Announced 


Original Displays Feature Annual Window Exhibit Competition Conducted by Gas 
Appliance Society of California During Special Week 


everything that might go to attract the 
attention of the casual passerby, such as 
color scheme, originality, use of cards or 
posters and grouping of objects; and 
from the standpoint of sales appeal, for 
it is obvious that after a window has at- 
tracted attention it must also contain 
that which will inspire a desire to pur- 
chase. All of these factors are outstand- 
ing in the windows shown herewith, the 
winners of the 1925 contest. 


Three Prize Groups 
It would be unfair to pit the small 


First Prize—Group 3 
A. P. Beck, Watsonville, Calif. 


Second Prize—Group 3 
Glann Furniture Co., Mountain View, Calif. 


Second Prize—Group 2 
Johnston-Wherry Furniture Co., Modesto, Calif. 


with 
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merchant against the big store, with its 
greater volume of business, its more fav- 
orable location and its larger opportunity 
for effective display. ‘lo avoid this, 
three silver cups were awarded, one to 
be first prize in each group. Group 
number one consisted of the bigger estab- 
lishments, furniture stores and dealers 
occupying central locations in the major 
cities of the state. (Group two embraced 
the smaller neighborhood dealers in the 
cities, and some of the dealers in the 
towns who conduct big establishments. 
Included in group three were the small 
retail establishments in cities and towns. 


The Winners 


The prizes were awarded as follows: 
Group 1. John Breuner Furniture Com- 
pany, Oakland, winner of the silver cup, 
Redlick Furniture Co., also of 
Oakland, a close second. Group 2. The 
silver cup was awarded to Gallagher- 
Cole Furniture Co., San Jose, and the 
second prize was to the Johnson-Wherry 
Furniture Co., Modesto. Group 3. A. 
P. Beck, plumber and gas appliance 
dealer of Watsonville, headed the list in 
this division, with the Glann Furniture 
Co. of Mountain View as runner-up for 
the silver trophy. 


OLDEST IRON FOUNDRY IN U. S. USES 
MOST EFFICIENT FUEL 


America’s first iron foundry, established 
by Joseph Jenks in Lynn, Mass., 280 years 
ago and still run by his descendants, uses 
gas as fuel in working iron and making 
tools. From Colonial days, when the second 
Jenks proved his progressiveness by putting 
in a charcoal plant the foundry has tried 
each promising heating method in turn, but 
did not find the ideal fuel until it began to 
experiment with gas. That was eighteen 
years ago. Since then gas has steadily 
grown in favor, and is now because of its 
cheapness, cleanliness and convenience, pre- 
ferred to all other kinds of fuel. 


ACCIDENT COMMISSION 
MAKES ANNUAL REPORT 


The annual report recently 
given out by the Industrial Com- 
mission of California for the 
vear ending June 30, 1924, shows 
a total of 44,397 tabulated indus- 
trial accidents occurring in the 
state. Of this number 307 were 
fatal accidents, 687 caused per- 
manent impairment, and 43,403 
temporary impairment. Public 
utilities were charged with 2,088 
accidents, 43 of which were fa- 
2,033 


classifications 


tal, 12 permanent, and 
temporary. Nine 
showed a higher percentage of ac- 
cidents than did the public utili- 
ties of the state. 
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“4 Gas Range Survey--What It Revealed 


Pointed Questions to Gas Range Users Are Circulated in Los Angeles. 
Replies Indicate Popular Demands in Ranges 


HEN certain representatives of 

Foster and Kleiser Company, a 

large outdoor advertising ag- 
ency of the west, began to ring the door- 
bells of Los Angeles homes and press 
sundry inquiries upon the rulers of the 
kitchen, the good housewives were at a 
loss to know the why and wherefore of 
it all. But when it developed that the 
questionnaire related to the familiar sub- 
ject of gas ranges, about which every 
homekeeper is commonly supposed to 
have her set opinions and preferences, 
the answers came thick and fast, and as 
they came they were tabulated. 

Since the completion of this gas range 
questionnaire, about two months ago, re- 
quests for the returns have come in from 
dealers, manufacturers, and jobbers, lo- 
cated at all points in the west, and some 
from as far east as Ohio. This demand 
might indicate, among other things, that 
members of the western gas appliance 
fraternity are on the cui vive to meet 
popular demands in the appliance field. 
A glance at the above survey may throw 
some glimmer of light on the nature of 
these popular demands. 


All Classes Reached 


W. G. Salmon, sales executive of the 
Foster and Kleiser Company, under 
whose direction the questionnaire was 
prepared and circulated, took consider- 
able pains to see that it reached repre- 
sentative quarters of Los Angeles, and 
that it touched all classes of the gas- 
range-using public. From the Wilshire 
and West Adams districts to Boyle 
Heights, and from Vernon to the resi- 
dential show-places of Hollywood and 
Beverly went the lists of questions, find- 
ing their way into typical homes in each 
section of the Southern California cen- 
ter. According to Mr. Salmon, this 
diffusion is a more important factor than 
the numerical one, in securing significant 
returns. 

Another point stressed by Mr. Salmon 
in describing the carrying through of the 
gas range survey is the fact that unpreju- 
diced opinions were sought. Some of the 
questionnaires were mailed out with the 
request that they be filled out and re- 
turned; others were secured through 
personal contact, but whichever method 
was used, the housewife’s free and full 
opinion was asked, and when given was 
entered on the forms, no matter how it 
affected the problem which caused Fos- 
ter and Kleiser Company to conduct the 
inquiry. 

Gas Fuel Satisfies 


Every questionnaire returned came 


VERY dealer in gas ranges, 

if he is alive to his oppor- 
tunities, is constantly asking 
himself what the public wants 
in a gas range, what the public 
is willing to pay for a range, 
what prospective buyers ex- 
pect from dealers in ranges, 
and a host of similar ques- 
tions. The recent survey con- 
ducted in Los Angeles by the 
Foster and Kleiser Company 
has a decided bearing upon 
these questions which are so 
pertinent to successful mer- 
chandising. 


from a home in which a gas range was 
already being used. It is a signal fea- 
ture of the survey, though not a particu- 
larly surprising one, that of all the gas- 
range-users who responded, only one de- 
sired to change over from gas to another 
type of fuel. The only element of sur- 
prise arises from the fact that there was 
this one dissenter. She must have been 
inveigled into buying an inferior grade 
of range from some erring, shortsighted 
dealer. 

Questions which every dealer will 
recognize as highly pertinent to the gas 
range merchandising business were 
among those circulated by the Foster and 
Kleiser Company. Here are a few of 
them: 

Questionnaire 

What gas range are you now using? 

If you were to purchase a new gas 
range what one would you buy? 

Why would you buy this particular 
range? 

Where would you buy it? 

Why would you buy it at this particu- 
lar store? 

What features would appeal to you 
in the purchase of a new gas range? 

Is there any specific store in Los An- 
geles that stands out most in your mind 
as being the dominating gas range store 
of Los Angeles? 

What gas range advertising from a 
national standpoint has appealed most to 
you? 

What gas range advertising from a 
local standpoint has appealed most to 
you? 

Would price be a very big factor in 
the purchase of a gas range? 


The answers to these questions, inter- 
preted in the light of the fact that they 
came from all strata of the range-buying 
public, lead to several conclusions. 

Answers Stress Reliability 

In the first place, they sing the praises 
of the dealer who has successfully striven 
to create a reputation for reliability. 
When asked “Why would you buy your 
new range at the Blank store?” the an- 
swer placed first was “reliability’”’. 

Reliability may be an intangible thing, 
but it seems fair to conclude that it is a 
real asset, since the public—as reflected 
in this survey—gives it first place among 
trade-pulling factors. 

Public Wants Service 

Secondly, the answers strongly em- 
phasize the dear public’s love of service. 
along with quality. Time has ceased 
when, figuratively speaking, Mrs. Jones’ 
new purchase may be wrapped up in last- 
week’s newspaper and handed to her to 
carry home. ‘The best of wrapping pa- 
per is none too good, and, if you please, 
the purchase must be delivered. 

So when we find that such answers as 
service’ and “treatment”, are numeri- 
cally second in importance under the 
same question, the dealer may draw his 
own conclusions. Perhaps that time- 
worn Insistance upon courtesy and atten- 
tiveness might be revamped and made to 
bring a modern profit. 


Regarding Advertising 

The questions relating to phases of 
gas range advertising brought out some 
interesting leads. For instance: ‘‘What 
gas range advertising from a national 
standpoint has appealed most to you?” 
was lucidly answered by more than half 
of those replying, in one word—‘‘none”’ 
Are we to conclude that range manufac- 
turers are misspending their advertising 
moneys, or is it that they are not at- 
tempting to reach the public directly, re- 
lying instead upon the dealer to push 
their products ? 

A second inquiry on 
“What gas range advertising from a lo- 
cal standpoint has appealed most to 
vou?” produced some very suggestive in- 
formation. _ Approximately a third of 
those filling out this question gave the 
name of one range, a line that has been 
consistently featured through several 
mediums in southern California. And of 
the replies to the question: “Is there any 
specific store in Los Angeles that stands 
out most in your mind as being the domi- 
nating gas range store of Los Angeles?” 


(Continued on Page 34) 
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Keep West Coast Won on Gas-Fired Furnace 


Rigid Standards of Design and Installation Are Needed if Gas Heating 1s to Continue 
its Progress Toward Universal Acceptance—Definite Steps Recommended 


By C. B. Bascock 


President, C. B. Babcock Company, San Francisco 


HE Pacific Coast is definitely 
“sold” on the gas-fired, warm-air 
furnace. 

It has been a long and painstaking 
battle—but it has been won. Won in 
spite of unusually stubborn sales resist- 
ance, in spite of general public miscon- 
ception as to the nature of gas fuel, in 
spite of almost total lack of concerted 
effort on the part of the gas industry to 
set the public right as to the fundamental! 
facts about gas. 

Pioneering Is Past 


As far as the gas-fired furnace is con- 
-erned the pioneering stage on the Pacific 
Coast is past. Our own experience cor- 
vinces us of this fact. We believe that 
other manufacturers are equally con- 
vinced. Pacific Coast householders gen- 
erally recognize the existence of a clean- 
er, more convenient, more flexible meth- 
od of heating the home through the em- 
ployment of the gas-fired warm-air heat- 
ing system, electrically controlled by 
push-button or thermostat, capable of 
being turned on or oft whenever desir- 
able with only so much fuel consumed 
as is necessary to obtain warmth when 
it is actually needed. ‘The fact that 
there are in use on the Pacific Coast ap- 
proximately six thousand furnaces of 
our own make alone and that the rate 
of installation is constantly increasing 
leads us to believe that this type of heat- 
ing system has won its way and is on 
the road to almost universal acceptance. 


Universal acceptance, that is, unless 
we “kill the goose that laid the golden 
unless the gas industry, which is 


egg, 


Babcock Furnace Type No. 80 in the Home 
of Dr. C. A. Abramopoulos, 886 25th Avenue, 
San Francisco 


just as much concerned as the furnace 


manufacturers, allows a condition to 
continue which bids fair to jeopardize 
all of our gains, to discredit the gas- 
fired furnace and gas appliances gener- 
ally, and to pave the way for the suc- 
cess of competitive fuels. 


Rigid Standards Needed 


The menace to our own industry lies 
in our own attitude toward it. It exists 
in the absence at the present time of 
rigid standards as regards the design 
and installation of gas-fired furnaces 
and other gas appliances. 


Bad news travels quickly and there 
is today a definite reaction greatly to 
the detriment of all our products be- 
cause of the absence of a definite stand- 
ard in the matter of manufacture and 
installation. One obvious result of this 
reaction has been that those industries 
representing competitive fuels and heat- 
ing methods, as we know only too 
well, have united to take advantage of 
our mistakes and to press this advantage 
before we can get together on a com- 
mon basis. 

This is a situation that calls for plain 
speaking, for its effects extend much 
farther than the interests of any indi 
vidual manufacturers of heating equip- 
ment. he great strides made in the 
matter of gas furnace installations dur 
ing the past few years have naturally 
led to the making of many appliances, 
some of which, sad to say, are designed 
primarily to sell and only incidentally 
to deliver warmth. Extravagant claims 


have been made for some of these device; 
and as a result of unsatisfactory operation, 
a definite prejudice against all appliances 
ot this type has been created among a dis- 


appointed public. 
Harmful Selling Methods 


Competitive selling methods have some- 
times driven short-sighted concerns to a 
alienated the 
public and increased the sales resistance for 
The greatest evil is that of price 


course which has further 
all of us. 
competition, resulting in 
the sale of heating sys- 
tems of insufficient ca- 
pacity for the structures 
where they are installed. 
Another phase of this evi 
is “‘skimping”’ in the mat- 
ter of installation in or- 
der to be the “low bid- 
der’ and secure the busi- 
ness regardless of profit 


on the transaction or per- 


manent satisfaction to the purchaser. 
The result has frequently been, as we 
all know, disappointment and _ disillu- 
sionment. It has not only affected those 
makes of appliances which have been 
sold according to such a short-sighted 
plan, but has also had a detrimentat 
effect upon the entire gas appliance 
business. 


Must Have Public Confidence 


The time has come for the gas in- 
dustry to unite in insisting upon certain 
definite steps being taken which will in- 
sure complete public confidence in the 
gas-fired warm-air furnace as the ideal 
heating system. There must be rigid 
inspection all along the line—inspection 
of design, inspection of manufacture, in- 
spection of installation. “There must be 
tests and experimental work to deter- 
mine questions of efficiency, durability 
and safety. Certain standards must be 
established in all these matters and a 
method must be adopted whereby they 
can be maintained. 

In the interest of the industry, our 
own company for one agrees to submit 
to all these tests conducted by a com- 
petent inspection bureau. 

Definite Action 

It is our very strong belief that if 
the gas furnace industry is to sell itself 
to the public as being worthy of com- 
plete confidence, definite steps must be 
taken so that every gas furnace manu- 
facturer shall maintain a _ satisfactory 


Required 


(Continued on Page 36) 


Furnace Installation in 
Home of George A. 
Campbell, Reno, New. 
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NO. Z-10 


No heater is better than its burner and without an efficient 
burner no appliance stands the test—that’s why the lead- 
ing Manufacturers of Hot Water Heaters, Gas Furnaces, 
Boilers and Heating Appliances are adopting as Standard 


BARBER Pateated GAS BURNERS 


(Made in Numerous Styles and Sizes) 


Ten sound reasons why they are far the most perfect on 
the market. 


. Will reduce gas bills 25 to 40%. 


- Render the pilot light unnecessary. 


. Will not back-fire, or deposit carbon—upon any gas pressure. 


. Will develop a flame temperature of 1960 Fahr. with 500 
Btu. gas. 


Require no adjustment, regardless of pressure or quality of gas. 


1 ae * 


I 
2 
3. Can be controlled with any good thermostat. 
4 
5 


> 


“I 


Jets or orifices cannot become corroded or clogged, or affected 
by condensation. 
8. Will produce a perfect orange-green flame with Artificial, Natu- 
ral or Mixed Gas. 
9. Are the result of over six years’ careful development by Gas 
Burner Specialists. 
10. Have been adopted by leading Heater and Gas Appliance Manu- 
facturers. 
Barber Patented Jet Burners are ideal for Hot Water Heaters, Small 
Steam Boilers, Furnaces, Liquids and Metal Pots, Candy and Dough- 
NO. X-10 nut Stoves, and Similar Appliances. 
p 
Why not write us today and let us assist in solving your gas burner 
problems. You will not be obligated in the least. 


Write for our new catalogue and discounts. 


THE T. G. ARROWSMITH CoO. 


135 New Montgomery Street 
SAN FRANCISCO, CAL. Pacific Coast Distributors 


NO. U-10 


The GLEVELAND GAS BURNER @APPLIANGE GO, 


Burner Specialists 


3102-04 Superior Avenue, — - Cleveland, Ohio 
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APPLIANCE 


Gas Burner Systems 


The Franklin Gas Burner Manufacturin«e 
Comany, Vine and Mitchell Avenues, Cin- 
cinnati, Ohio, has brought out the “New 
Improved Franklin Quick Removable Gas 
Burner Systems,’ made complete with num- 
ber of burners required, manifold with 
angle valves, swinging stop cock and door 
cut for installation, assembled. The burn- 


' 


ers are equipped with baffle plate to sprea‘ 
the flame in the fire bowl of steam or water 
boiler, warm air furnace, or other appliance 
now using solid fuel. No air adjustment. 
Burners are installed through firing door 
opening. Construction, according to manu- 
facturer, is approved by Bureau of Stand- 
ards. 


Portable Home Incinerator 


The Home Incinerator Company, 209 
Grand Avenue, Milwaukee, Wis., has de- 
veloped a 39-inch (height) by 23-inch diam- 
eter) incinerator for domestic use. The 
capacity, gas 
depositing 


incinerator is of 234-bushel 
opening for 


operated, has top 


rubbish or garbage, and is equipped with 
push-button lighter and lever for dumping 
ashes. The burner has top and side holes, 
throwing flame outward and = upward. 
Above the burner is a dryer pipe or com- 
bustion chimney extending to the top of 
the drum, serving to radiate heat into con- 
tents of inner drum and dry out the mois- 
ture, allowing shrunken contents to 
into cone-shaped crematory bowl where 
combustion takes place. Air circulation is 


provided in a 14-inch by 24-inch air space 
below the burner. 


drop 


FEATURES 


Motor Valve 


The Honeywell Heating Specialties Com- 
pany, Wabash, Ind., has introduced a mo- 
tor valve automatically controlling the flow 
otf gas for domestic heating systems, tank 
heaters, or for industrial applications. For 
domestic systems a room thermostat and 
motor and valve built in one unit, are pro- 
vided. The valve is mounted directly. in 
the supply pipe leading to the burner. The 
motor is actuated by any type Honeywell 
Thermostat. Instead of opening or closing 


the heater dampers as when coal is burned, 
the motor either closes or opens the valve 
governing the flow of gas. The valve, 
states the manufacturer, prevents backfiring, 
due to its snap action in opening and grad- 
ual but quick action when closing. Leather 
seat construction is provided to prevent 
leakage. Valve is furnished in sizes from 
Y2-inch to 2-inch inclusive. For tank con- 
trol the Honeywell Aquastat is used instead 
of a thermostat. 


Pipes and Fittings 
The Wilder Metal Company, Niles, Ohio, 
manufacturers of Wilder Metal for oven 
linings, announce the manufacture of sev- 


——— 


| 
| 


ms 


runners, pipes, el- 


Oven 
bows, tee joints and fittings are now pro- 
duced, in addition to the line of sheets for 


eral new lines. 


oven linings. 


ANNUAL PICNIC IN JUNE 
Employes of the Pacific Gasoline Com- 
pany, Los Angeles, will gather for their 
annual picnic on June 13th and 14th. The 
scene of the picnic is to be the Sawmill 
Mountain Ranch of H. J. Bauer, President 
of the Pacific Gasoline Company. 


METER WORKS BUILDING 
IN SAN FRANCISCO 

Work on the foundation of a new home 
for the San Francisco ofhce of the Pacific 
Meter Works is now under way. The new 
building is to be on the northeast corner 
of Eleventh and Bryant Streets, and is ex- 
pected to be ready for occupation by the 
first of September. 


PACIFIC 
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USE OF GAS IS STILL ON 


UP GRADE 
Statistics gathered on the use of 
artificial gas show that in 1924 
there were consumed 405,000,000.,- 
000 cu. ft., a gain of 20,000,000.,- 
000 cu. ft. over 1923. Compared 
with 1919 there was an increase of 
about one-third, or 100,000,000,000 
cu. ft. in consumption. The same 
expansion holds true of natural gas, 
the latest figures compiled by the 
government showing record con- 
sumption in 1924 of 1,008 135,- 
000,000 cu. ft., 32% greater than 
in 1923 and 26% larger than 1920, 


the previous record year. 


SOCIETY TO MEET IN 
LOS ANGELES 

The second annual meeting of the Amer- 
ican Chemical Society will be held in Aug- 
ust of this year in Los Angeles. The 
spring meeting, April, 1926, will be in 
Tulsa, Oklahoma. Both meetings will fea- 
ture petroleum and related subjects. 


CHEMICAL 


ECONOMIC WASTE OF OIL 

From 50 per cent to 75 per cent of the 
total amount of oil now being sold for fuel 
purposes could be profitably refined into 
gasoline, kerosene and lubricating oil by 
the use of modern methods and equipment, 
sccording to a report made to the Federal 
Oil Board by the National Coal Association 
early in May. 


RADIANT HEAT CORPORATION IN 
NEW QUARTERS 

Long Island City, N. Y., 25 Wilbur Ave- 
nue, is now the address of the Radiant Heat 
Corporation of America. The move from 
New York City was effective March 16. 
Thirty thousand square feet of floor space 
provide ample facilities for expanding busi- 
ness in the new Long Island residence of 
the company. 


TO TEST GAS STATUTE 

In Oklahoma it is impossible to incorpo- 
rate a natural gas company, under present 
statute, unless the applicants will agree in 
writing. in the charter to refrain from 
piping natural gas outside the state. <A 
charter was recently rejected because the 
applicants would not enter into such an 
agreement, and the statute is now under 
test for constitutionality in the Oklahoma 
Supreme Court. 


ORGAN ESTABLISHED BY 
COLORADO COMPANY 


The TRIAD, the new official organ ot 
the Public Service Company of Colorado, 
Denver, Colorado, left the press on Apri! 
15 to introduce itself to the employee-read- 
ers whom it aspires to serve. 

The TRIAD derives its name from the 
significant way in which three factors—the 
utility company, its employees and the pub- 
lic—are linked together in common interest. 
In this sense the name is happily conceived 
and expresses a truth that should dominate 
the thought of everyone in the utility field. 

The opening issues of the TRIAD augur 
well for its long life and serviceableness. 
Their contents are newsy and diverse and 
calculated to interest the body of employees 
to whom it is directed. Western Gas ex- 
tends congratulations and best wishes to 
the TRIAD and hopes ever to be numbered 
on its mailing list. 


NEW 


You have a date! August 17-20, at 
Portland, Ore. The convention is only 
two months distant. 


June, 1925 
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Vented Gas-Steam Radiator 
....made by Pacific 


With this invention, Pacific has removed the last objec- 
tion, Pacific has removed the last objection to gas heating. 
Now hundreds of public buildings—schools—hospitals— 
are depending on Pacific Gas-Steam Radiators. 


The vented feature assures the removal of all burned 
gases. It creates healthful ventilation! 


Because Pacific has made this system so efficient, its use 
is growing rapidly. More than 250,000 satisfactory instal- 
lations of all types of heating appliances have made Pacific 
the leading gas heating organization of the West. Repre- 
sentatives find the Pacific line easier to sell because it is 
well-known and meets every requirement in quality and 
pric. Write today for agency proposition to 


’ 


Pacific..... 


the West’s leading 
manufacturer of all 
types of Gas Heating 
Appliances :: :: :: 

Pacific Heating Engineers 


analyze a building or the plans 


and recommend the most eff- 
cient heating installation. 
Their recommendation is hon- 
est because Pacific manufac- 
tures every tyne of heating 
appliance needed. 


Radiators— 
Pressed Metal Ra- 


diators are the 
least expensive 
and often the best 
—type of gas 
heating. Pacific ra- 
lL A\  diators are made 

vented and un- 
vented, of strong rust-resist- 
ing metal. Exclusive air cir- 
culation system reduces gas 


bills 25%. 


Warm Air Units— 

—as Concealed be- 
+. —— ——— low the home, 
~ me these units are 
; wae 2perated by up- 


i ‘=  |stairs control. 

a C Maintain even 

NL eo mperatureau- 
tomatically. 


The ideal heating system for 
Western homes. 


Floor Furnaces— 


Mita From two to 
: 7 wu hive rooms may 
: be heated with 
warm fresh air 
by a Pacific 
Floor Furnace. 
Air is drawn 
from the out- 
side and an exclusive circula- 
tion system heats it quickly, 
saving gas consumption. 


Gas-Steam Radiators— 


Illustrated at top of page. 
An individual steam heating 
plant—automatically regulat- 
ed. The most efficient sys- 
tem for large buildings. 


Radiant Heaters— 


Pacific and other makes. 
Inexpensive installations. 


OS 


e 


Pacific Gas Radiator 


General Offices—1740 West Washington St., Phone BEacon 2190. 


Downtown Display—616 West 8th St.; Factory—7541 Roseberry St., Los Angeles, Calif. 
Representatives throughout the West. 
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Artist’s Drawing of New 15,000,000 cu. ft. 
waterless gas holder under construction for 
Los Angeles Gas and Electric Corporation 


N May 12, the steel bottom of the 
() new 15,000,000 cubic foot waterless 
gas holder being erected by Los An- 
geles Gas and Electric Corporation, was 
lowered onto its concrete foundation at the 
Ducommun Street Works of the _ utility 
When completed, this holder will be the 
largest of its kind in the world. 
Ils of European Type 


The new gas holder, which will have 


Bottom of Giant Holder Lowered 


50 per cent greater capacity than any now 
in use on the utility’s system, is of a new 
type of construction developed in Europe 
during the past few years. Unlike the or- 
dinary gas holder, it will have no water 
tank at the base for sealing the telescopic 
sections. It is, in principle, a great cylin- 
der with a piston sliding up and down, an 
sealed gas-tight by tar continuously pumped 
into a containing trough around the cir- 
cumnference where the piston rubs against 
the interior of the cylinder. This piston 
weighs 2,620,000 pounds. 


Dimensions of Holder 


The new holder will be 333 feet high, far 
overtopping any of those now in the Cor- 
poration’s service, in spite of the fact that 
it utilizes all of the space occupied by water 
tanks in the present holders. In detail con- 
struction, the tank will be a polygon of 28 
sides, with 10-inch columns at each corner. 
The whole structure will be covered with a 
roof, giving it more the appearance of a 
building than a gas tank. 

Advantages of New Type 

This new type of holder has the advan- 
tages of greater storage capacity on the 
same ground area, because no volume is lost 
with a water tank; the cost per 1000 cubic 
feet of capacity is 50 per cent less than 
with other types of holders; less expensive 
foundations are required because of less 
weight; gas pressure is always uniform 
rather than variable; and maintenance is 
less than with the ordinary type of holder. 

Complete in September 

It is expected that the new holder will be 
finished some time in September. The total 
cost, including that of the foundation, will 
reach approximately $885,000. 


Athens Field Absorption Plant 


By R. E. Bertnc, California Gasoline Corporation 


HE California Gasoline Corporation 

has recently completed its 25,000 gal- 

lon absorption plant in the Athens 
Field. Work was commenced on January 
2 and the first unit was finished and in op- 
eration during February. The developmen: 
of the field indicated that the original in- 
stallation would be insufficient to care for 
the large volume of gas which would be 
produced within a few months time. The 
second unit of this excellent plant was rushed 
forward, and now the company believes that 
it will be able to properly handle the gas 
which the many producers will shortly make 
available. However, the recent completions 
have yielded large quantities of gas, and it is 
highly probable that the flush production 
will exceed the large capacity already pro- 
vided. The present plant has been so de- 
signed that other units can be added with- 
out any rearrangement of equiment or shut 
down in plant operation. 


Site Is Excellent 


The plant is located on the General Pe- 
troleum Corporation’s Vaughn lease, on 9 
comparatively high strip of ground. Such 
a site furnishes excellent air drainage, and 
minimizes the danger from explosion of set- 
tling vapors. The situation is practically 
between the development now going on in 
the Re-ccranz end of the field and the 
Athens district. Twelve-inch  gatherin: 
lines :sner both sections with eight an: 


ten-inch laterals to various leases. 
There 


are now in operation six Clark 


165 H. P. single stage compressors. With 
these machines and the arrangement of 
large size gathering lines, gas can be taken 
from the individua! wells with a minimum 
of trap pressure. This is of quite some 
importance, because the wells in the Athens 
field, with the exception of those in the big 
gas zone, cannot stand much back-pressure. 
Production of this plant is now approxi- 
mately 15,600 gallons per day. However, 
the field is just getting under way, and as 
the wells which are contracted to the Cali- 
fornia Gasoline Corporation start coming 
into production the capacity of the plant 
should be quickly reached. 
Delivery to Union and Standard 

Pipe line connection with the Union Oil 
Company’s refinery furnishes an outlet for 
part of the daily production, while a new 
line is being laid to make delivery to the 
Standard Oil Company. 

The gas production which will be han- 
dled by the California Gasoline Corpora- 
tion in the Athens field will come from 
wells of the General Petroleum Corpora- 
tion, Bankline Oil Company, Julian Petro- 
leum Corporation, Mohawk Oil Compary, 
Henderson Petroleum Corporation, George 
F. Getty, Inc., Walter H. Fisher, Hercules 
Gasoline Company, McKeon Drilling Com- 


pany and many other independent pro- 
ducers. 
August 17 should find progressive 


western gas men in Portland, valise in 


hand. 


WESTERN GAS 


EXECUTIVE DEPARTMENT NOW 
ESTABLISHED IN NEW HOME 


On May 30 and 31 the executive ofhces 
of the Southern Counties Gas Company of 
California were moved from the quarters 
at the National City Bank Building, 810 
South Spring Street, to the new Los Angeles 
Gas & Electric Corporation Building, 8i¢ 
S. Flower Street, Los Angeles. The com- 
pany had occupied two floors in the Na- 
tional City Bank Building for a year. 

The Southern Counties organization is 
now permanently housed on the sixth floor 
of the new Los Angeles Gas & Electric 
Building. Partitions and_ special offices 
lave been constructed for the company and 
all of the various departments are now 
quartered in the South Flower street build- 


¢ 
ing. 


You can read the papers presented at 
the P.C.G. A. Association Convention, 


but why not HEAR them? 


REDUCED CHARGES FOR 
SALT LAKE GAS USERS 

Schedules filed recently with the Public 
Utilities Commission of Utah by the Utah 
Gas and Coke Company, indicate a reduced 
rate for consumers of gas. 

The rates proposed in the schedules sub- 
mitted are as follows: 

First 400 cu. ft. or less: Gross: $1.10; 
net, $1. 

Next 1600 cu. ft. or less: Gross, $1.50 per 
1000; net, $1.40 per 1000. 

Next 3000 cu. ft. or less; 
per 1000; net, $1.25 per 1000. 

Next 5000 cu. ft. or less: Gross, $1.20 per 
1000; net, $1.15 per 1000. 

Next 40,000 cu. ft. or less: Gross, $1.20 
per 1000; net, $1.10 per 1000. 

Above 50,000 cu. ft., $1.15 per 1000; net, 
$1.05 per 1000. 


Gross: $1.35 


The date—August 17-20—draws near. 
Are you assured of good hotel reserva- 
tions in Portland? 


CENTRAL HEATING IN BERLIN 

Use of by-products in a central heating 
plant which will distribute heat to several 
blocks of buildings is planned in Berlin. 


Efficiency in Gas 


Production is Needed, 
Says H. L. Doherty 


Greater 


—_— — 


ENRY L. DOHERTY, presi- 

dent of the Public Service 

Company of Colorado, be- 
fore the Natural Gas Association of 
America, said: “We must cut 
down not only the initial cost of 
our manufacturing equipment, but 
the cost of the gas we make. To 
do this we must have permission to 
furnish gas of any character that 
will satisfactorily do the work for 
the customer. It has been custom- 
ary to make gas out of the highest 


grades and highest priced coals, 
often carrying a heavy freight 
charge. There is no reason why 


we cannot make a satisfactory gas 
for even the most particular pur- 
poses out of our lowest grade coals. 
We in the gas industry must find 
some way of placing our business 
on a better production basis and of 
enlarging it so that we can com- 
pete with solid fuel.” 


June, 1925 
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The Sexton Closed Hot Top Patented Hotel Gas Range 


Illustrations show a single unit and a 
| battery of Sexton Ranges—in the Hotel 
® St. Francis, San Francisco. 
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The new patented center gas control on 
this range is beginning to revolutionize 
gas cooking. It is so simple to operate 
that any chef can handle it, even if he 
has been accustomed to coal burning 
ranges. 


The Sexton Control eliminates a num- 
ber of small gas cocks, and it has an in- 
dicator, which shows the number of 
burners on or off. It does not simply 
turn the gas down, but turns out every 
other burner with a half turn of the 
lever. 


THE S. B. SEXTON STOVE & MFG. CO. 


T. G. Arrowsmith Co., Pacific Coast Representatives 


135 New Montgomery Street 
San Francisco 
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Pump Valve Design Radical Change 


New Valve is Claimed to Lessen Operating Costs and 
to Heighten Efficiency of Pump 


By W. E. MUSHET 


ALVES are the heart of the pump. 

Leaky valves mean loss of energy, a 

slowing down in output with resultant 
loss of power, which means loss in dollars 
and cents while operating, as well as when 
equipment is shut down for repairs. 

The factors of primary importance enter- 
ing into the consideration of what constitutes 
a satisfactory fool-proof valve are: 

First, the proper design and construction 
whereby an unrestricted suction and dis- 
charge is attained, dispensing with all ribs 
and hubs which results in less friction and 
means the greatest volumetric capacity pos- 
sible. 

Second, the housing of the entire valve and 
its springs and guides, thereby preventing 
loss of any part, should unforeseen accidents 
occur, such as broken studs or springs. 

Third, the proper lift, to eliminate wire 
drawing with its resultant wear on _ seats 
which must be reground to insure non-leak- 
age. 

The proper valve is one that is noiseless, 
one that insures shock free operation at the 
highest speed at which the fluid will flow 
into the pump without excessive pump slip 
due to imperfect valve seating. This will 
be explained as follows: 


Proper Valve Operation Described 


The piston reaches the end of its stroke, 
a time lapse occurs while the valves are clos- 
ing. During this interval the piston has 
started upon its return stroke. A quantity of 
the liquid that was discharged during the 
previous stroke flows behind an imperfectly 
seated discharge valve, thus full cylinder ca- 
pacity through the suction valves is impos- 
sible. Then again, some of the liquid ahead 
of the piston slips by the suction valves and 
passes into the suc- 
ton chamber so it is 
imperative that 
valves should seat 
perfectly, and 
quickly without un- 
due shock to insure 
the best possible 
working conditions 
for any pump. 


To meet the above 
conditions it be- 
comes necessary to 
make radical 
changes in the de- 
sign of pump 
valves. 

The valve repro- 
duced on this page 
was invented and 


patented to get Showing “Wemco” Double Pump Valve for Simplex 


away from the 
great trouble that 
every engineer has 
experienced in broken studs and_ springs, 
with the consequent aftermath of having to 
pull out the entire pipe lines to locate the 
missing parts. 


The valve has no studs, bolts or pins and 
therefore no parts to break and get lost. It 
is guided on the side as well as on top. This 
double guide eliminates all possible chance 
of tilting and insures a positive even seat- 
ing, thus getting the greatest possible valve 
efhciency. 


Lift Greater Than Flow Area 
The valve lift on any pump valve should 


be equal to, or greater than the flow area 
through the seat. Otherwise, wire drawing 
will take place which results in grooved 
valve and valve seats with all their inherent 
troubles. The construction of the valve illus- 
trated is such that the lift is greater than the 
valve area, thus insuring a free and unob- 
structed passage of fluid through the valve 
seat. These valves, being made to gauge, 
are interchangeable and all have exactly the 
same lift. When studs are replaced or 
tightened on the old valve the engineer will 
screw down on these studs until tight, re- 
gardless of position of stop, thus getting 
greater lift on some and less on others. 


The illustration shows an auxiliary valve 
on top of the main valve, acting as a cushion 
when pumps are working under full load, 
which makes the operation noiseless. The 
action is as follows: When the piston begins 
its stroke with a cylinder full of fluid, both 
auxiliary valves (suction and discharge) 
open immediately to the extent of their lift 
and then the main valves (suction and dis- 
charge) lift a sufhcient amount for the speed 
at which the piston is traveling; as the pis- 
ton nears the end of the stroke, the main 
valves seat themselves gently and on the 
completion of the stroke the auxiliary valves 
close. When pumps are working under light 
loads or on a governor this auxiliary valve 
does most of the work. 


Highly satisfactory results have been ob- 
tained by the use of this valve in pumps 
operating under good as well as adverse 
conditions. As an example a 10x6x10 Hori- 
zontal Duplex Pump is used as a boiler feed 
pump. The pump was noisy and had to 
be speeded up to deliver proper amount of 
feed water even with new standard valves, 

studs, and seats. 


Operating Results 
Obtained 


Steam pressure at 
pump: 106 Ibs. 

Steam admitted 
for full stroke. 

Fuel oil 16° Be= 
18,500 B. T. U. per 
lb. 

Cost of one bar- 
rel of fuel oil: $1.25. 

Clear area of 434 
Standard Valve 
having ¥Y%” lift: 
6.26 sq. in. 

Clear area of 4” 
Cushioned valve, 1” 
lift: 8.94 sq. in. 

Gain in area due 
to cushioned valve: 


mm AUXILIARY 


and Duplex Pumps 43%. 


Strokes per min- 
ute using standard valves: 36. 


Strokes per minute using cushioned valve: 
25. 

Feed water temperature: 60° F. 

In these computations area of piston rod 
has been neglected. 


102 x .7854x10x 36x60 min. x4 
= $927 cu. 


1,728 
ft. of steam per hour. 


Volume of 1 lb. of steam @ 106 lbs. gauge 
pr.: 3.706 cu. ft. 
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3927 


Pounds of steam used per hour: 
3.706 

1060 Ibs. 

Heat contained in 1 lb. of water @ 60°: 
28.08 B. T. U. 

Total heat of steam @ 106 lbs. pr.: 1189.7 
ee ye 

Hence for every pound generated 1189.7— 
2808=—1161.6 B. T. U. must be added. 

Since 1060 lbs. of steam was used, 1060 
1161.6 = 1,231,296 B. T. U. was required to 
generate the steam. 

1,231,296 

= 66.5 


Pounds of fuel oil used: 
18,500 
lbs. per hour. 

The result of the 43% increase in area 
was a slowing down of the pump, lessening 
of noise and a saving of approximately 30% 
of the fuel or 30% of 66.5 = 20 Ibs. of fuel 
oil saved per hour. Oil @ 7.99 lbs. per gal- 

20 


lon means = approximately 2.5 gallons 
7.99 
per hour. This pump run for a seven hour 
period per day; 7 X 2.5=17.5 gallons of 
fuel oil @ $1.25 per bbl. or 42 gallons saving 
$1.25 X 17.5 
= $0.52. 


per day, 
42 

This means that for every day the pump 
was running equipped with cushioned valves, 
a saving of $0.52 was effected. 

This pump is in service for 325 days in 
the year. Thus the yearly saving was 
325 X .52 = $169.00. This is for 100% boiler 
efficiency—average boiler is 75% efficient, 
therefore, 25% more saving can be added, 
or a total yearly saving of $211.25. In less 
than eight months these valves paid for 
themselves in fuel oil saving alone. 

A slowing down of this pump resulted in 
less pump slip, less wear on packing and 
pump cylinder and above all, the replace- 
ment of valves due to broken studs and 
springs and grooved seats and the grind of 
valves cut to a minimum. 

Valves of this character are in successful 
operation on all makes and types of steam 
and power driven pumps with pressures 
rangng from the lowest used to 1000 lbs. per 
square inch. 


70-MILE LINE TO SUPPLY GAS TO 
CASPER, WYO. 

Preparation is being made by the New 
York Oil Company to lay a 70-mile gas line 
from Sand Draw field, Fremont County, to 
connect with the Poison Spider line to fur- 
nish gas for Casper, Wyo. 


DOWNWARD REVISION 
Permission to file a revised rate schedule 
involving six to fifteen per cent saving to 
quantity users of gas for heating and indus- 
trial purposes in Boulder, Colo., was _ re- 
quested of the city council during May by 
the Federal Gas Company of Boulder. 


SHIPPING THROUGH CANAL TO 
COAST POINTS 

Shipment of “Lux-Material” in large 
quantities is giving Pacific Coast purchas- 
ers approximately the same price advan- 
tages as those available at Atlantic points, 
according to the Alpha-Lux Company, Inc., 
192 Front Street, New York City. “Lux- 
Material,” now being supplied extensivel; 
to middle western and eastern coal and 
water gas plants, can be shipped in quanti- 
ties ranging from 100 tons to 300 tons 
through the Panama Canal. When shipped 
by this route the material must be packed 
it bags. 


Rush those reservations for August 17- 
20 to Portland today. You need the con- 
vention. 
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1.525, 839 VALVE. Roserr D Wess, Minden, La 
Original application filed Feb 2, 1918, Serial No. 
215.159 Divided and this application’ filed July 15, 
1921 Serial No 484,891 7 Claims (Cl 251—108.) 


1 In a valve, a hollow valve body having four ports 
oly therein, a single plug in said bedy and constituting 
a wotatable partition, said plug being adapted to prevent 
communication between apy of said ports when in one 
position, to bring two adjacent ports only into com- 
munication when turned to a second position, and to 
ring said ports into communication in pairs when 
turned to a third position 


1,525,060. GAS EXPANDER-ABSORBER. Joun C. 
tenTscn, Tulsa, Okla. Filed Oct. 7, 1920 Serial 
No. 415,336 15 Claims. (Cl. 183—121.) 


1. The process of gas expansion-absorption, which con- 
sists in elevating a menstruum to at least one-half of 
its barometric height by the expansion of a gas mixed 
with it, and utilizing its hydrostatic head augmented 
by the pressure of the gas for repeating the cycle at a 
superior pressure. 


1,526,195 SAFETY GAS REGULATOR TELFoRD TD 
¥Youne, Columbus, Ohio, assignor of one-half to William 
R. Weakley, Columbus. Ohio. Filed June 11, 1924. Se 
rial No. 719,451. 4 Claims. (Cl. 67—115.) 

1. A device of the class described comprising a casing. 

a diaphragm located in the casing, said casing having 

an inlet and outlet, a chamber in communication with 

the inlet and having a vaive seat. guide bands carried 


by the chamber, a valve co-operative with the seat for 


controlling the flow of fluid from the inlet to the outlet, 
a lever connected with the valve and pivotally supported 
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by the casing, and a rod slidably engaged in the guide 
bands and having its ends connected, respectively, with 
the diaphragm and lever. 


1.525.076. INCINERATOR. Epwarp Kener, Jr., Buf- 
falo, N. Y. Filed Feb. 18, 1924. Serial No. 693,466. 
13 Claims. (Cl. 110—18.) 


12. An incinerator comprising a combustion chamber 
adapted to receive a pile of refuse to be burned, a 
bridge arranged in the lower part of said chamber, an 
upright hollow burner arranged centrally within said 
chamber and rigidly secured at its lower end to said 
bridge and having its top closed and the upper part 
of its side perforated, means for supplying gas to the 
lower end of said burner, a spreading disk adapted to 
engage the upper side of said pile of refuse and pro- 
vided centrally with an upwardly projecting cap which 
is adapted to slide vertically on sald burner, a dome 
arranged on the top of said combustion chamber and 
adapted to receive said cap, and means for raising and 
lowering said spreading plate and cap comprising a chain 
having its inner end connected with said cap, and its 
outer end arranged externally of the combustion chamber, 
and guide rollers around which the intermediate part 
of said chain passes 


1.926,733. JET REGULATOR FOR GAS COCKS Wit- 
Lis G HASKELL, Jr., Cedar Rapids, Iowa, assignor tad 


Johnson Gas Appliance Company Cedar Rapids, Iowa. 
Filed July 1 1924 Serial No 723,521 2 Claims. 
(Cl 67—121 ) 


1 In a device of the class described, the combination| 
of » ¢as cock having a cylindrical gas discharge chamber, 


a hollow jet regulator mounted in said cylindrical cham: 
ber, a regulator cap adjustably mounted gn the gas cock 
and formed with an opening, said jet regulator being 
formed with tapered outer ends designed to project 
through the opening in the regulator cap, and said parts 
lieing so arranged that when the regulator cap is moved 
toward the gas cock and the tapered outer ends thereof 


thereby nroved toward each other, the rearlportion of the 
jet regulator will be expanded or moved outwardly 
into firmer engagement with the iuterior of the gas cock. 
1,524,034. FLAME ARRESTER FOR GAS HEATERS. 
Witutiam A. Hoievist, Los Angeles, Calif. Filed Feb. 
8, 1922. Serial No 534,928. 1 Claim. (Cl. 126—202.) 


In a gas heater, a casing having an open heat-radiating 
front, the material of the casing extending over the front 
in form of narrow edges, heat-radiating baffles within the 
heater adjacent to the open front, and a protecting meni- 
ber of a form to close the open front of the casing and 
having engaging members extending into the casing be- 
hind the portions in the front of the casing and adapted 
to allow a shifting of the protecting member with the 
engaging members into the front opening of the casing 
and behind one of the baffles within the casing. 


1.524.768. AUTOMATIC GAS CUT-OFF WaLTer 3B 
Watters, Mineral Wells, Tex Filed Apr 14, 1924 
Serial No 706.423 3 Claims (Cl 67—115 ) 
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1. A gas cut-off comprising a casing and a cover closing 
said casing gas-tight, a gas inlet and a gas outlet, valves 
for opening and closing said inlet and outlet, a flexible 
diaphragm spanning said casing approximately hori- 
zontally, a rigid stem for said inlet valve fixedly connected 
to said diaphragm and a cord suspending the outlet 


‘walve from said diaphragm, said diaphragm being mov- 


able by the gas pressure for operating said valves, and 
means for locking said valves closed. 


1.529.403. STOVE. Lee S. Cuapwick, Shaker Heights 
Village, Ohio, assignor to The Cleveland Metal Prod- 
ucts Company, Cleveland, Ohio, a Corporation of Ohio 
Filed Apr 25, 1923 Serial No 634,417 18 Claims 
(Cl. 126—45.) 


1. In a stove structure, in combination with a base 
having an opening and a burner situated above said 
opening, guides disposed beneath the base, and a tray 
slidably supported by the guides beneath the said open- 
ing 


1,524,452. HEAT CONTROL FOR HOT-WATER STOR- 


AGE TANKS. Howagp W. Partlow, Utica, N. Y. 
Filed June 14, 1924. Serial No. 720,117 6 Claims. 
(Cl, 236—33.) 


1. The combination with a storage tank having cold 
water and hot water inlets at its top, and a burner for 
heating the water in the tank, of a heat governor 
mounted above said tank, a thermostatic element as- 
sociated with said governor, said element being inserted 
downwardly through said hot water inlet and thence 
deeply into the body of water below said inlet adapted 
to expand and contract corresponding to the rise and 
fall of the temperature of the water, fluid pressure 
means for controlling the feed of fuel gas to said burner, 
a gravitative valve adapted to supply the fluid pressure 
for shutting-off the fuel gas to the burner when the 
temperature in the tank rises to a predetermined de 
gree, and means for adjusting said valve for prede- 
termining the range of temperature said thermostat 
may control. 


1,526,280 


GASES HeRMaNN Henricn, Duisburg, Germany. as 


signor to Deutsche Maschinenfabrik A G Duisburg, 


Germany Filed Aug 15, 1921 Serial No 492,489 
5 Claims (Cl. 183—32.) 


1 In apparatus for purifying, by means of dry filters, 
gases and vapors and more especially blast furnace gases, 
comprising a filter a pre-heater disposed below said filter 
for pre-heating the gases before filtration and a single 
casing enclosing @afjd filter and said pre-heater, a dust 
receptacle below said pre-beater and 4 conduit extending 
from the filter for the passage of separated dust to the 


said dust receptacle, said conduit serving to prevent con 
tact of said separated dust with said pre-heater 


1,524,864. GAS HEATER. Ropert C. Hort, Oakland, 
Calif. Filed June 2, 1924. Sesial No 717,278. 5& 
aims. (Ci. 126—91.) 


1 A beater of the class described, comprising a series 
of one-piece radiator sections of loop formation with a 
burner housing at, the base of said sections, a burner 
therein, a longitudinal partition wall in said housing, 
said burner being positioned to one side of the partition, 
one column of each radiator section communicating with 
the housing on the burner side and the other column com-' 
municating with the housing on the opposite side of the 
partition, and an outlet in said last-named side, the 
flame from said burner adapted to impinge on the said 
partition wall thereby forming a superheater on the other 
side of gaid wall. 


1.529,885 HEATER. WitwuraMm J. Hanotpy and Bor- 
ron R. Lanaway, Jackson, Mich. Filed Feb. 21, 1924 
Serial No. 694,202. 3 Claims. (Cl. 126—85.) 

1 A heater comprising a body member having bottom, 
ends, and sides, said ends at thelr upper edges being 
formed with openings, q cover releasably connected t 
sald body member and closing the upper side thereof, an 
elongated burner iocated within satd body including a 
plate at the upper side of the burner having a plu 
rality of smal) openings therethrough, a mixing chamber 
formed at one end of the body member, a pipe connect 
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ing the mixing chamber and burner, an elongated pipe 
of larger diameter than the first pipe leading from 
the outside to the mixing chamber, and means for con 
ducting gaseous fuel into said mixing chamber, sub 
stantially as described. 


1,524,574. COMBINED GAS AND COAL RANGE 
CLARENCeS V. Roperts, Philadelphia, Pa., assignor to 
Roberts & Mander Stove Company, Philadelphia, Pa.. 
a Corporation of Pennsylvania. Filed July 9, 1923. 
Sérial No. 650,287 3 Claims. (Cl. 126—-36.) 


2. The combination in a combined gas and coal range, 
of a base; a top plate located above the base; a coal 
section at one end of the range between the base and 
the top plate; an oven section at the opposite end of the 
range; a removable drip tray located in the space be- 
tween the base and the top plate and between the coal 
section and the oven section; burners mounted above 
the drip tray; a gas pipe in front of the range said 
gas pipe having valves communicating with the burner; 
a gas supply pipe leading from the rear of the range 
and in the space at one side of the coal section; a curved 
section connecting the gas supply pipe with the burner 
pipe and arranged to allow for the withdrawal of the 
tray said connection having a depending portion pro 
vided with a valve; and a tindling burner with which 
the extension communicates, sajd kindling burner being 


located on the side wall of the coal «ection 


APPARATUS FOR CLEANING GAS ANT 
VAPORS, MORE ESPECIALLY BLAST-FURNACE 
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THIS MONTW’S PATENTS PERTAINING TO THE INDUSTRY 


1.525.786. GAS OUTFIT WitttAmu E. Warpo, Toledo, 
Obio, assignoys of one-half to Samuel E. Starr, Toledo, 


Ohio. Filed June 14, 1822 Serial N 568,104 7 
Claims (Cl. 158—35.) 
% Mitt bile a P Zz 
an Mh 
1. A gaseous fuel mixture delivery ns provided 
with a central delivery duct, a surrounding adjustabl 
delivery duct, a mixing chamber from which the delivery 
ducts are supplied, a pressure air supply tor the mixing 
chamber having branches in paralici, and a ! fu 
chamber in one of said branches 
1,528,809. GAS AND AIR MIXER FRAN s I. Wo 
Ever, Ch cage, IM. Filed Mar. 6, 1020 Serial No 
363,683 10 Claims (Cl 48-184.) 
5A 
‘ 4 gas and air mixer having « chamber, air 


and gas inlet chambers discharging into said mixing 
chamber, a valve to control flow of gas under pressure 
to said gas inlet chamber, a hollow expanding element 
in communication with said air inlet chamber end con 
nected to and controlling said valve, said air inlet cham 
ber having a restricted nozzle which extends iImto the 
mixing chamber, and a restricting and obstructing el 
ment wholly within said air inlet chamber and at and 
adjustable towards and away from said nozzles 


1,581,532 GAS HEATER Ep : E. Wartss, East 
Hartgord, Cont “thes Lug 1921. Serial No 
$91,934 ; Claims ( 158 18.) 
2° In a burner of the type described, a burner body 


owprising a horizontal bottom plate and a vertical tu 
ular extension forming a burner face, a cone-shaped fue 
disposed above the burner and adjustable relative t 
the burner for varying the distance therebetween, and a 
asing inclosing the burner and having air inlets con 
trolled by adjusting the cone-shaped five, and means car- 
ried by the cone-shaped flue for the collection of moisture 
for diverting moisture from the burner 


1,524,184. EVAPORATOR JAMES CUTHBERT LAWRENCE 
Swarthmore, Ia Filed. Apr 11. 1919 Serial N« 
289.386. 6 Claims (Cl. 159—18.) 


3. An evaporator of the character described omprts 
ing a plurality of heaters and separating chambers ar 
ranged in alternation one above another within a casing 
each heater having at its top a vapor chamber, and at 
its base a liquid chamber in free and open communication 
with the several heater tubes immediately above it, the 
topmost separating chamber and the vapor chamber 
immediately beneath the same being divided into a plu 
rality of compartments, said compartments except the 
last being provided with return pipes located within the 
heatér and serving to return liquid collected in said 
compartments to the liquid chamber of the heater, the 
last compartment of said separating chamber being pr 
vided with a discharge outlet 
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The Indeterminate Permit 


(Continued from Page 14) 


whose operations are permitted to serve 
the public interest and convenience, shali 
have the right to use the public high- 
ways for this purpose, subject to pres- 
ent and future regulation and co-ordina- 
tion of that use, and subject to public 
regulation and control of all of his uti)- 
ity operations, for so long as he per- 
forms his duties in the manner contem- 
plated and defined by law, as from time 
to time declared, or until his property 
shall be taken over by governmental au- 
thority upon the payment of just com- 
pensation. 
Simplicity Is Advantage 

It substitutes for the clumsy, unnec- 
essary and now anachronistic term fran- 
chise, with its incubus of detailed cov- 
enant and condition, a simple straight- 
forward license to serve the public in 
the manner required by law, and an as- 
surance against the confiscation of the 
licensee's property during his good be- 
havior. It reserves to the _ public, 
without the necessity of risk of enumer- 
ation, every right necessary for the pres- 
ent and future protection of its inter- 
ests. Only confusion and misunder- 
standing attributable to prior misplaced 
emphasis on contract rights can explain 
its tardy recognition, or the delay in its 
universal adoption. 

Possibly the rank and file of the 
community, absorbed in their own im- 
mediate aftairs, possibly many of those 
engaged in this very enterprise, have 
failed to grasp the significance and ef- 
tect of the fixed time limitations in the 
ordinary utility franchises to which we 
are accustomed. This time limitation, 
be it short or long, means the definite 
expiration of the right to continue in 
business at the time fixed. As it con- 
tains and implies no right of renewal, 
as the courts have consistently declared, 
the licensee eventually becomes a tres- 
passer upon the highway, and his prop- 
erty under such conditions becomes a 
public nuisance. After its expiration he 
may continue, if at all, only at the mercy 
and the whim of existing authority, and 
his property, no matter how valuable 
for its purposes or how efficiently main- 
tained, is practically valueless if salvaged 
or removed. 

Amortization 


The necessary and logical conse- 
quence of such a condition would be 
the amortization of the capital invest- 
ment during the life of the license, by 
requiring the users of the service to 
pay such amounts in addition to the 
expenses of operation, upkeep and _ in- 
terest as will pay back the principal 


during this period. Surely no valid 
complaint could be made of the justice 
or necessity of such action, if the time 
limitation is to be accepted at its face 
value; and disaster may readily occur 
if this course is not followed. In cer- 
tain instances of notable importance 
this has actually occurred, and valu- 
able properties have been subjected to 
practical confiscation upon the expira- 
tion of their limited franchises. 

Actually, of course, such amortiza- 
tion of the investment is neither prac- 
ticable nor desirable. It would add an 
unbearable load upon the cost of the 
service in the majority of cases, and in 
any case would paralyze and prohibit 
the effective maintenance of the prop- 
erty and the service. [he manifold 
items of utility property have varying 
useful lives and must be repaired and 
replaced from time to time to maintain 
the service. The very nature 
of the service requires the constant main- 
tenance, replacement and development 
of the various units and of the systein 
as a whole, a condition wholly incon- 
sistent with the idea of paying back the 
investment during the arbitrary term of 
the license. 


Ilandicaps Financing 

The situation reminds one of the old 
problem in logic, of “what happens 
when an irresistible force meets an im- 
movable object.’”’ The investment must 
be amortized; in practice this can’t be 
done. In consequence we don't try to 
do the impossible, but nevertheless se- 
rious consequences result to the public 
and to the enterprise from being placed 
in this impossible and wholly unneces- 
sary predicament. It takes large sums 
of money, year by year, to develop 
the modern utility in pace with the pub- 
lic demand. ‘This money has to be ob- 
te'ned by the sale of bonds and stock 
to persons familiar with the risks and 
the problems of the business, and the 
cost of this money will unnecessarily 
reflect the risks to be encountered. 

No reputable bond house will offer 
its clients the securities of a utility, no 
matter how sound and attractive in oth- 
er respects, if a substantial part of the 
investment is under a franchise expiring 
during, or shortly after, the maturity of 
the bonds. “Those who invest under such 
conditions are asked to gamble on the re- 
newal of the franchise on reasonable 
terms, and they naturally demand recog- 
nition of this risk in the terms upon 
which they part with their money. In 
many cases, adequate financing is impos- 
sible when most needed, and the public 
suffers a double detriment in the loss 01 
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impairment of service and in the bur- 
den of supporting the cost of an unnec- 
essary risk. 

All of this artificial handicap, which 
benefits no interests and serves no use- 
ful purpose, is eliminated by the in- 
determinate franchise. [The adoption 
of the latter, or its essential features, 
by all communities intelligently alert 
to their own self-interest, is bound to 
come as the present intolerable situa- 
tion becomes’ generally appreciated. 
No complicated legislation is necessary 
to provide this reform or to secure its 
benefits. While Wisconsin, Indiana, 
and a number of other states which 
followed Wisconsin’s lead, have adopted 
rather lengthy and elaborate provisions 
for this purpose, the essential principle 
is simple enough and may be put into 
practice by correspondingly simple en- 
actment. 

Problem of Education 

A legislative declaration in substance 
that all permits or licenses for use otf 
the streets and highways for utility pur- 
poses shall continue during good behav- 
ior or until the property erected there- 
under is acquired by the public in the 
manner provided by law, would accom- 
plish the purpose and be readily under- 
stood. ‘The expressien of this declara- 
tion in scientific, legal phraseology may 
require careful draftsmanship to insure 
accuracy and conformity with local law, 
but presents no serious difficulty. ‘The 
only serious problem is one of education ; 
of clarifying and developing our own 
and the general understanding of basic 
principles to the point where present 
confusion and prejudice will disappear, 
and the way be cleared for the recog- 
nition of these principles in appropriate 
legislation. The full discussion and 
comprehension of the so-called inde- 
terminate franchise will mark a long 
step forward toward the attainment ot 
this ideal. 


ADVERTISING MEN OF _ PUBLIC 
UTILITIES MEET AT HOUSTON 
The convention of May 10-15 of the Asso- 

ciated Advertising Clubs of the World, 
held at Houston, Texas, was featured by 
a meeting of the Public Utilities Advertis- 
ing Association, an organization now threc 
vears old, and having an active member- 
ship of 300. The utility advertising dele- 
gates contributed two speakers to the gen- 
eral convention, brought along a gigantic 
display of public utility advertising liter- 
ature, and, altogether, made it evident thar 
utilities are making up for their late start 
in the advertising field. 


GAS FRANCHISE BEATEN IN DENVER 

The municipal election in Denver, Colo., 
held on Tuesday, May 19, resulted in the 
defeat of the gas and electric light fran- 
chise sought by the Public Service Company 
of Colorado. 


Convention time is almost here. Will 
your hotel accommodations be choice, 
fair, or inferior? 
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GAS BSTITUTE 


PROVES GOOD SU 
SUN 


FOR TROPIC 


The London Zoo has discovered the par- 
ticular kind of heat which is most welcome 
to animals who have been accustomed ex- 
clusively to the heat of the sun. 

As a result, the giant turtles in this zoo 
are now able to luxuriate in the radiant 
heat of a series of modern gas heaters which 
have been recently installed in their en- 
closure quite as comfortably as on the sun- 
baked sands of their native shore. 

Directors of the zoo say that gas heat of 
the radiant type approximates more nearly 
than any other heating agent the rays of 
the sun, which are also known to be gener- 
ated by gas. 

From time to time the London Zoological 
Society has called upon the gas company to 
assist them in various ways. Bunsen burn- 
ers were required for the laboratories; gas 
cookers were wanted in isolated corners for 
the keepers to prepare special hot foods for 
the animals; radiators and water heaters 
have been installed for various purposes, 
and a large quantity of gas is used for 
cooking purposes by the refreshment de- 
partment, until at the present time the So 
ciety is using gas to the extent of about 
four million cubic per annum. 

The reptile house is both heated and 
lighted by gas, and it is proposed to do the 
same in other departments of the park. 


FIRST AID AND MINE-RESCUE CON- 
TEST DATE IN SEPTEMBER 
September 10, 11 and 12 are the dates 


set for the Fourth International First Aid 
and Mine-Rescue Contest, to be held under 
the auspices of the Bureau of Mines at 
Springfield, Ill. The matter of safe work- 
ing conditions in the oil and gas indus- 
tries has recently concerned the Bureau of 
Mines, and the co-operation of the Ameri- 
can National Red Cross, the National Safety 
Council, and various mine operators’ and 


miners’ associations has been secured in 
holding the International First Aid and 
Mine-Rescue Contests, which are open to 


to all oil and gas employees, miners, quar- 
rymen and metallurgical workers. 


OPEN-FLOW GAUGE READINGS ARE 
UNRELIABLE, IS REPORT 


A bulletin recently issued by the Ameri- 
can Association of Petroleum Geologists 
states that reliable conclusions cannot be 
drawn from open-flow gauge readings on 
gas wells. The bulletin was based on a 
study of a group of 67 wells from data 
covering a six-year period. The open-flow 
gauge has very doubtful value for any 
individual well, according to the report, 
and disregards conditions under which the 
well must operate. Over a long period of 
time and using many wells the ratio of open- 
flow gauge to line delivery averages close 
to 33 per cent, this figure being usable in 
estimating delivery. 


UNITED STATES PROSPERS 

That the United States is enjoying a pe- 
riod of prosperity was emphasized by a re- 
port made by Secretary of Commerce 
Hoover to President Coolidge. The United 
States is the only nation in the world show- 
ing a substantial gain in business affairs. 
Figures submitted by Secretary Hoover 
show that the exports in March were val- 
ued at $452,000,000—imports at $385,000,000 
—leaving a trade balance in Uncle Sam’s 
favor of $67,000,000. 


If you miss the convention at Port- 
land you will always regret it. Don’t re- 
gret, but make reservations now. 


Page 33 


“Sell Yourself First,’’ Sales Slogan 


ELL yourself first!” is a slogan that 

every retailer of gas appliances—or 

any other commodity—might well drill 
into the mental content of his sales force. 
And incidentally he might profit by master- 
ing the motto himself. 

Price resistance is a rock upon which a 
high percentage of sales talks crash, and 
too often the wreck might have been avert- 
ed, had the salesman himself been sold on 
his merchandise. The salesman who 
KNOWS that he has a good article, who 
has satisfied his own mind that the quality 
of the appliance more than compensates for 
its cost, will carry the same conviction to 
his prospect. The retailer himself, when 
confronted with the “it’s a little too expen- 
sive for me” obstacle, will cease to mum- 
ble about “overhead” and “margin of profit” 
if he believes in the worth of his wares. 

“Knowledge Is Power” 

In overcoming the price factor the old 
truism “knowledge is power” applies to the 
letter. A real knowledge of what deter- 
mines price will go far to sell the salesman 
on the fairness of a given price. The sell- 
ing price of gas appliances must reflect the 
costs of manufacture, handling and_ sale. 
A knowledge of the weight of each of these 
factors will often remove lingering doubts 
as to the fairness of a price from the sales- 
man’s mind. 

Knowing, too, a few hard facts about the 
economy of operation that usually accom- 


panies a high-quality article, will serve the 
same purpose, and will supply the enthusi- 
asm and conviction to the sales talk that 
makes it a “sales” talk. No price is too 
high if the buyer will profit by purchasing 
the article, even though his profit may be 
spread over a considerable period of time. 
“What Does It Sell For?” 

Every salesman knows that he must meet 
the question “what does it sell for?” some 
time in the course of his talk, but many a 
salesman fails to appreciate the value of him- 
self determining WHEN that question shall 
be asked. The prospective buyer should be 
given an understanding of what the article 
will do, its upkeep and economy features. 
Establishing the fact that price is backed by 
operation will pave the way for statement 
of price, where a bald statement would end 
all chance of sale. 

Where the customer’s circumstances ne- 
cessitate strict economy price will always be 
a large factor, but the economy of opera- 
tion appeal will be equally effective. Where 
the customer's circumstances are less ex- 
acting, the evidence of quality in an article 
is in itself a strong argument for purchase, 
and if he is convinced of its serviceableness 
the price will form no obstacle. 

Every retailer should strive to produce an 
informed sales force, and should make every 
effort to see that those who represent him 
with the public believe in what they are 
selling. 


Gas m New Role-- a Beauty Builder 


OBBED hair, rouge, lipsticks, marcel 

waves and complexion clay may be 
partially responsible for the attractivenes~ 
of the modern women, but there are deeper 
reasons, chief among them being: 

Gas! Absolutely, and so recognized by 
the women themselves. And it is the phys- 
ical culturists who have brought to the ai- 
tention of American womanhood its obliga- 
tion to gas as a factor contributing to fem 
inine beauty. Here are some of the things 
they enumerate as conducting to health and 
attractiveness among women: 

Women no longer fill coal buckets, carrv 
ashes, split kindling or soak corncobs in 
coal oil to do their cooking on a coal-fed 
kitchen range. 

Housewives are no longer required to 
supply fuel to maintain constant tempera- 


ture in baking; the gas oven heat regulator 
permits them to enjoy the time thus saved 
in going shopping, motoring, golfing or en- 
joving leisure hours as their sense of pleas- 
ure dictates. No more sweltering in a 
kitchen as hot as the oven itself. No more 
staying at home to replenish the coal oil 
reservoir. 

The modern woman doesn't have to carry 
buckets of water in which to do the family 
washing or to heat for “bath water.” Her 
gas-fired, coil water-heater that for 
her. 

Results? Fairer hands and nails. 
lier faces and figures. Better tempers. 
Prettier skin and clean, more attractive hair. 
More time for enjoyment, leisure and rest. 
All of which means youth and beauty. 


does 
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Two Sales Weeks in Portland 


ATIONAL Gas Range Week and the 
N Annual Tank Heater Sale have be- 
come traditional with the Portland 


Gas and Coke Company, and are each prov- 
ing a strong stimulus to new business. 


The week of April 20-25 was National Gas 
Range Week for all Portland dealers in 
ranges. The Portland Gas and Coke Com- 
pany set an objective of 150 ranges and dis- 
posed of 210, a 40 per cent excess, and re- 
sults of the Week to participating dealers 
were very satisfactory. Some features of 
the campaign were a special issue of the 
Oregonian, a price-reduction of $5 on cabi- 
net gas ranges during the drive, distribu- 
tion of 60,000 gas bill stickers, use of posters 
and window displays. Ribbon prizes were 
awarded dealers winning in a window dis- 


play contest, with the presidents of the Port- 
land Women’s Club and the Parent-Teachers’ 
Association, and the Head of the Home Eco- 
nomics Department of the Oregonian acting 
as judges. The three prizes went respective- 
ly to the Powers Furniture Company, the Ed- 
wards Furniture Company and Henry Jen- 
nings and Son. 


Tank heaters to the number of 884 were 
sold during Tank Heater Sale Week by the 
Portland Gas and Coke Company, with a 
revenue of $25,328. A gratifying feature of 
these two sales weeks is that they did not 
interfere with ordinary sales in other de 
partments. During the Annual Tank Heater 
Sale, for example, orders were taken for 
about 60 ranges, two gas-fired boilers, and 
several furnaces. 
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A Survey of Gas Range Users 


(Continued from Page 23) 


a high per cent mentioned the store 
handling the range line which was 
deemed to be the best advertised. ‘This 
combination is a significant one, demon- 
strating almost beyond doubt the com- 
pelling force of gas range advertising. 
This one instance of effective adver- 
tising should not be allowed to obscure 
the apparent fact that many dealers are 
neglecting the advertising sales stimulus. 
Another third of those answering the 
question referring to locally advertised 
ranges stated that no one line had im- 
pressed them through advertising. It 
would seem that there is an almost vir- 
gin field for some enterprising dealers. 


W hat the Public Wants 


“What features would appeal to you 
in the purchase of a new gas range?” 
brought out some answers that reveal 
how appreciative the public is of late 
developments in ranges. Convenience 
appearance, performance, durability— 
all are expected to be present in the 
modern gas range product. ‘“‘Heat con- 
trol’’ was the feature insisted upon in 
the largest number of replies to this 
question, with “white enamel” a close 
second. Other range features mentioned 
in a number of the answers were “high 
oven’, “side oven and broiler’, “glass 
door’, “drop door’, “easy to keep 
clean”, “oven room” and “economy of 
operation ’. 

It would appear that gas range pros- 
pects know what the market can offer 
in the way of improvements—and that 
a large per cent of these prospects will 
insist upon having late features in their 
next range. ‘The question which logi- 
cally follows in the dealer’s mind is. 
“What will they pay for it?” This 
question was also among those in the 
Los Angeles survey. 


A Word on Price 


It may come as a surprise to dealers 
of other western points that the average 
price brought by gas ranges in Los An- 


geles has been somewhere in the neigh- 
borhood of $75. ‘This estimate is that 
of Los Angeles jobbers. But when Los 
Angeles dealers learn that the ques- 
tionnaire returns gave $97 as the aver- 
age price Angeleno housewives are will- 
ing to pay for a range the surprise will 
be even more pronounced. 
A Layman’s Conclusions 

If a layman may be allowed to draw 
conclusions from the response to this 
last question, it appears that Los An- 
geles dealers in gas ranges have been 
operating on an unjustifiably meagre 
margin of profit on ranges—either that, 
cr else they have been merchandising 
ranges too low in quality to tap the 
higher price levels which—by the pros- 
pects’ own admission—are accessible. 

And to further conclude:, is it not 
barely possibly, as indicated by this sur- 
vey, that more advertising would tend 
to raise the status of the gas range 
market in Los Angeles? Some effective 
work has already been done in selling the 
homekeepers the quality and convenience 
features, and educating them to the 
higher price level of gas ranges—but 
the educational process is only begun. 
Advertising deserves a place in every 
dealer’s armory of sales weapons. 

Is Survey Significant? 

It may be said—with perhaps some 
justice—that any survey which affects 
only a scattering few of the total num- 
ber of gas range users is bound to be 
untrustworthy, and that no conclusions 
from such a questionnaire are warranted. 
But here the reader must take his argu- 
ment to the Foster and Kleiser Com- 
pany. Considering the diffusion, both 
in point of territory and economic class, 
of the questionnaires, and having heard 
the same conclusions as those reached 
by the survey independently advanced 
as opinions of private Los Angeles ap- 
pliance dealers, the writer is prone to 
accept the questionnaire at the estimate 
placed upon it by those who sponsored it. 
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Beautifying Denver Holder Sites 


(Continued from Page 17) 
foliage of the trees. ‘This paint proved 
to be easily discolored with water 
stains and the gas department of the 
Public Service Company is now experi- 
menting with a lacquer, applying it im- 
mediately after the paint is dry. It is 
hoped that this will prevent spotting of 
the paint. ‘The plan is still in the infant 
stage and new thoughts are constantly 

being applied to its development. 
Writing in the new official organ of 
the Public Service Company, the Trip, 


Mr. Thackrey has this to say of the 
holder beautification plan in Denver: 
‘In general our stations are so de- 
signed that a well built residence type 
booster building is situated in a regular 
garden of flowers, trees and bushes. The 
windows are hung with shades and 
drapes and often contain flower boxes, 
completely camouflaging its purpose. 
Around the edges of the lot are placed 
pergolas, hedges, or trellises, where ne- 
cessary, to hide any unpainted or dis- 
reputable back fences, garages, or back 
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vards of neighboring property. ‘The rest 
of the ground is lawn, flower beds, trees 
and occasionally a sun dial or bird bath 
all symetrically and beautifully laid out. 
Care is taken to buy sufficient land that 
the general layout does not look crowded 
or overdone. The holders themselves 
are surrounded by trees, which, when a 
few years older, will be tall and full of 
foliage, thus hiding to a large extent the 
holder. 

‘The sites must not only be made 
beautiful but made so beautiful that they 
attract much attention. One passerby 
seeing the garden will be deeply im- 
pressed and tell his friends. ‘The station 
must be a reputation maker. 


Appropriate Names 

‘‘Another essential feature is an appro- 
priate name for each station, which will 
stick in the mind of the passerby, a name 
which will indicate the use of the station 
to both the customer and the company. 
In Denver some publicity was obtained 
through the naming of the holders, as 
follows: In a contest in which any one 
was privileged to participate, a prize was 
ottered for the best name suggestions re- 
ceived and resulted in the names finally 
selected for the various holder stations. 
The scheme adopted provided for some 
outstanding feature to be united with the 
words ‘Service Reserve,’ examples be- 
ing ‘Rose Garden Service Reserve,’ 
‘Flower Garden Service Reserve,’ and 
‘Dahlia Garden Service Reserve’.”’ 

Although the plan of holder beautifi- 
cation described above is still in the in- 
fant stage, it is being found of definite 
service in keeping and obtaining cus- 
tomer good will, according to the Public 
Service Company. As an instrument to 
that worthy end its development will be 
followed with interest throughout the 
west. 


TO EXTEND SERVICE 
An approximate expenditure of $500,000 
for extension of gas and electric service is 
announced for his company by W. C. Horn- 
berger, assistant general manager of the 
Central Arizona Light and Power Company, 
Phoenix, Ariz. 


PREDICTS POPULATION GAIN 

In an address delivered before the seven- 
teenth annual conference of the California 
Social Workers, in session at Sacramento on 
May 26, W. E. Creed, president of the Pa- 
cific Gas and Electric Company, predicted 
that the population of California 30 years 
hence would be between 25,000,000 and 30,- 
000,000. 


NEW OIL GAS PLANT 


Oil gas generator No. 10, construction of 
which has been ordered at the Market Street 
plant of the Pacific Gas and Electric Com- 
pany, will manufacture 5,000,000 cu. ft. of 
gas a day. Completion of generator No. 9, 
in Oakland, will give.the Oakland works a 
daily capacity of 29,000,000 cu. ft. 


Summer time is convention time in 
Portland. And the first session opens 
on August 17. Don’t be a latecomer. 
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N. R. McKEE IN SAN FRANCISCO 

N. R. McKee, purchasing agent for the 
Southern Counties Gas Company, returned 
late in May from a business trip to San 
Francisco. 


H. S. SHUEY SERIOUSLY ILL 
H. S. Shuey, secretary of the Merrill Com- 
pany, San Francisco manufacturers and en- 
gineers, was seriously ill during May with 
smallpox. 


TO ATTEND OAKLAND MEETING 
Frank H. Bivens, general agent of the 
Southern Counties Gas Company, will at- 
tend the Pacific Coast Gas Association 
meeting to be held at Oakland on June §. 


DEATH CLAIMS E. A. CAMPBELL 

The many friends of E. A. Campbell, late 
west coast representative for the Ameri- 
can Range and Foundry Company, regret to 
learn of his death at his Los Angeles home, 
early in May. 


J. C. JORDAN AT CONVENTION 

J. C. Jordan, director of publicity for the 
Pacific Gas and Electric Company, San 
Francisco, is back in the Bay City after 
attending the Houston, Texas, convention 
of the Associated Advertising Clubs of the 
World. The convention dates were May 
10 to 15. ; 


D. L. SCOTT PRESIDES 

D. L. Scott, advertising manager of the 
Los Angeles Gas and Electric Corporation 
presided over the regular weekly meeting 
of the Los Angeles Advertising Club Round 
Table on Friday, May 15. Mr. Scott plan: 
to attend the annual convention of the Pa- 
cific Coast Advertising Club, to be held in 
Seattle, Wash., July 21-23, inclusive. 


WESTERN PLANTS GAIN BY 
COMPARISON 

K. L. Reynolds, assistant general manager 
of the Pacific Gasoline Company, Los An- 
geles, lately returned from attending the 
Tulsa convention of the Association of Nat- 
ural Gasoline Manufacturers, states that 
Mid-continent natural gasoline plants which 
he visited during the trip were below Pa- 
cific standards in upkeep, neatness and 
safety equipment. 


WALTER JONES PROMOTED BY 
JOHNS-MANVILLE, INC. 
Walter R. Jones, of Johns-Manville, Inc., 
formerly manager of the public utility de- 
partment of his company in the northern 
California territory, has been promoted to 
assistant division manager. Mr. Jones is 
well known to the construction departments 
of the various public utilities throughout the 
Ray region. The position thus vacated has 
been awarded to Guy A. Barker, who is 

also well known to the local trade. 

Changes and re-organizations now tak- 
ing place precede the launching of a million 
dollar building program for California by 
Johns-Manville, Inc. A_ big factory is to 
be erected near Oakland during the pres- 
ent year, where the complete J.-M. line, 
with the exception of textiles, will be pro- 
duced. 


GAS FINDS IN UTAH 

The Utah Oil Refining Company’s test 
on Ashley Creek Dome, northeastern Utah, 
found a iarge flow of gas at 1,685 feet in 
a horizon between the Dakota formation. 
This flow, estimbated at 60,000,000 feet, is 
the first of importance in the eastern Utah 
region. 
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NOW BEING USED BY— 


Pacific Gas & Electric Co. Galena Signal Oil Co. 
Western States Gas & Electric Co. The Texas Co. 
Los Angeles Gas & Electric Co. The Pure Oil Co. 


Lone Star Gas Co. American Refining Co. 
Standard Oil Co. Consolidated Gasoline Co. 

Shell Oil Co. Waggoner Refining Co. 

Union Oil Co. Peoples Ice Co. 

Associated Oil Co. Arab Gasoline Corp. 

Sunshine Consolidated Oil Co. Breckenridge Gasoline Co. 
Humble Oil & Refining Co. Trinity Portland Cement Co. 
Gulf Refining Co. Los Angeles Biltmore Hotel 
Phillips Petroleum .Co. New Rosslyn Hotel 

Magnolia Petroleum Co. Southwestern Portland Cement Co 


Richfield Oil Co. Rio Grande Oil Co. 


If you will give us the make and size of your pump and general conditions we 
will gladly submit a report showing the saving we can make for you. 


W. E. MUSHET CO. 


700 2ND STREET SAN FRANCISCO 


oo 
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WESTERN GAS 
626 South Spring Street, 
Los Angeles, California 


Starting with the next monthly issue, you may send WESTERN GaAs to the undersigned. 
Upon receipt of invoice, remittance will be sent 
to cover (1 year $2.00) or (3 years $5.00). 
Name . 7 - i ee RNs a —., =e 
Company . 
Address 


Cog -ame Giele ................... 


Please Check 
[ |] Gas COMPANY [ ] Gas APPLIANCES 
_[ ] Naturat GaAsoLine Co. [ ] MIscELLANEOUS 
Subscription: 1 Year, $2.00; 3 Years, $5.00, in Advance 
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Stock Campaign Progresses Rapidly 


HE Southern Counties Gas Company's 
preferred stock campaign’ whice 
opened late in April is progressing 
rapid rate, according to W. S. Mc- 
Farland, secretary and auditor of that or- 
ganization. The company placed on the 
market $1,250,000 of its 7 per cent cumu- 
lative, preferred stock, approximately thrce- 
fourths of which has been disposed of st 
present writing. 


at a 


The company operates in half a hundred 
cities and communities of Los Angeles, 
Orange, San Bernardino, Ventura and Sania 
Barbara counties where the stock is being 
sold to the consuming public from the 27 
district othces. Both McFarland, secretary. 
and E. C. Cox, in charge of the securitics 
department for the company. have made 


tours of the company’s system in the inter- 
est of the consumer ownership campaign. 
A large percentage of the company’s en: 
ployees are buying the stock and at the 
same time the employees are playing a 
leading role in marketing the stock to the 
consumers. 


SNEEZE WHEN THE GAS LEAKS 


“Capsaican” oil, introduced into gas 
mains, will make the consumer sneeze when 
gas combustion is not taking place properly, 
according to a report made at a meeting of 
the American Chemical Society. The oil is 
made from common red pepper. It is 
claimed that the use of “capsaican”’ will save 
many lives now lost through asphyxiation. 


nace Tile. 


in this territory. 


OFFICE: 
Rialto Building 
| San Francisco 


Stockton 
Fire Brick Company 


MANUFACTURERS of Superior Re- 
fractories for Gas Generators and 
Boilers, all types of Baffle and Fur- 
Our “‘Gasco”’ Brick, de- 
veloped by us after extensive re- 
search work, are unequalled for serv- 
ice in the Gas industry and are being 
very generally used by the gas plants 
We also manufac- 
ture a high grade Insulating Brick 
under the trade name “‘Diatex’’ and 
“Stockton Brand’ High Tempera- 


ture Furnace Cement. 


WORKS: 
Stockton 
California 
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Keep West Coast Won 
on Gas-Fired Furnace 
(Continued from Page 24) 


standard as to appliances and installa- 
tions. 

‘The gas industry, through its com- 
ponent parts, the gas companies and the 
appliance manufacturers, should recog- 
nize the necessity of taking action along 
the suggested lines now, for if we do 
not, we surely face regulations by the 
city authorities that will be so extreme 
as to impose a heavy burden on our 
business, resulting in restricting our 
field of operations to such a degree that 
it will be impossible to operate without 
a loss. 

We suggest these things: 
Recommended Steps 


1. The formulating of a definite 
set of standards governing manufacture 
and installation, including such matters 
as proper location of the furnace, sup- 
plying ducts and registers of sufficient 
size, installing furnaces of adequate 
capacity, uniting on the use of copper 
or equally. durable vents, and similar 
matters which are at the bottom of 
practically all complaints now hamper- 
ing the expansion of the gas-fired fur- 
nace business. 

2. Regular listings of all installa- 
tions, including names and addresses, 
type and size of furnaces, and othe: 
details. 


3. Regular inspections and reports 
to the manutacturers through some 
central agency, probably the local gas 
company. 


4. Finally, a roll of honor and ade- 
quate general publicity to result in 
bringing into line all furnace manufac- 
turers who do not of their own accord 
see that the manufacture of satisfactory 
equipment and the making of satisfac- 
tory installations constitute not only 
good morals but good business. 


SMOKE ABATEMENT IN PITTSBURGH 
At least 50 per cent of the smoke nuisance 
has been eliminated in Pittsburgh, through 
the application of gas, according to a state- 
ment of the American Gas Association. 
Pittsburgh formerly had the highest pneu- 
monia death rate in the world, which occa- 
sioned the move for smoke abatement. 


BLENDED GASOLINE iS MADE 
SUBJECT OF STUDY 
The Federal Oil Board is considering the 
question of the effect of blended gasoline 
upon health as a part of its study of a 
policy of fuel conservation. Charles W. 
Waterman, general counsel of the board, 
has been detailed by Secretary Work to at- 
tend as an observer the meeting of ofhcials 
of leading oil corporations with Surgeon 
General Cummin, of the Public Health Serv- 
ice, when hearings are held on the merits 
and qualities of blended gasoline. 
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Sprague Meters 


Represent Twenty-five Years of Progress 


We Are Proud of Our Service 
to the West 


’ 
Sprague Meter Co. 


Los Angeles, Calif. San Francisco, Calif. 


FOR 


Close Regulation Capacity Low Cost of Maintenance 


Use 


RELIANCE 
REGULATORS 


MANUFACTURED ON THE PACIFIC COAST 
BY 


RELIANCE MANUFACTURING COMPANY 
PASADENA, CALIFORNIA 
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Appliance Week Sets High Mark 


(Continued from Page 21) 
room of an automobile dealer was se- 
cured for this purpose, and around the 
walls display booths were placed, whiie 
the center space was filled with chairs. 
At frequent intervals the local radio 
broadcasting station was drafted into 
service to send announcements through 


the air. Music was provided for dan- 
cing. Every afternoon and_ evening 
some competent speaker delivered a 


short address on modern gas appliances 
and their value. Gate prizes were given 
away every day, and at the close of the 
display a drawing was held in which a 


modern gas range was awarded to the 
holder of the lucky number. 
Results! 

Santa Rosa is one of the few cities re- 
porting exact figures at this early date, 
and these figures show a total attend- 
ance during the six days of over two 
thousand, with the nine participating 
dealers enriched by the names of two 
hundred live prospects for some appli- 
ance or other. 

Bake Cakes in San Jose 

San Jose’s cake-baking contest was 
conducted in a slightly different man- 
ner from other cities, but in a way that 


of flow. 


ulators in the 
From 1 


ulton Dead Weight Governor 


An unusually sensitive, frictionless and long- 
lasting governor to be used either as a direct 
governor, or for individual service. Maintains 
a uniform pressure throughout the entire range 


| WRITE for the Chaplin-Fulton 60-page cata- 
log! It’s free and contains data, on our many 
time-tested and proven gas regulators, that you 
will find invaluable in your work. 


The Chaplin-Fulton Mfg. Co. 


Organized 1884 — Oldest 
Country. 
Inch to 24 Inches; 
1 oz. up to 1,600 Lbs. Pressure to Square Inch. 


28-34 Penn Avenue 


J. H. HILL, Representative 


Union Bank Bldg.—Telephone VAndike 7114 
Los Angeles, Calif. 


Builders of Gas Reg- 
Built in all Sizes, 
For All Service. 


Pittsburgh, Pa. 
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shows the wisdom of the dealers who 
planned it. Instead of being delivered 
to one store the cakes could be delivered 
to any member of the Gas Appliance 
Society, and wherever delivered, they 
were there put on display in the win- 
dows. The public was invited to judge 
which cake should be awarded the prize, 
and those whose selection coincided with 
that of the judge were also awarded 
prizes. [his simple little trick, of 
course, resulted in many persons going 
from one store to another, thus seeing 
all of the displays instead of one or two, 
as might otherwise have been the case. 

The girls of four Junior High schools 
were invited to participate in the bak- 
ing contest held in Fresno, and the bak- 
ing was done in the domestic science 


classrooms, a whole morning having 
been set aside for this purpose. Ten 
prizes of almost equal value were 


awarded, the winner being given first 
choice of the article she preferred. 

Sacramento called upon the Camp 
Fire Girls, and three afternoons during 
the week the misses demonstrated their 
culinary ability as they demonstrated 
superiority of the equipment in various 
appliance showrooms. 


Marysville Tie-up Made 
Lhrough jSciots Circus 

In Marysville Gas Appliance Dis- 
plays occurred at the same time as the 
Sciots Circus. As a result the appli- 
ance dealers, the furniture men and the 
automobile agencies all co-operated 
with the fraternal organization in stag- 
ing a big show in the new Municipal 
Auditorium, with demonstrations and 
displays on the main floor of this build- 
ing. 

Marysville’s advertising campaign is 
worthy of especial note, as it is reported 
that dealers there spent three times as 
much for newspaper space as any othe: 
unit of its size. In one edition of a 
local daily paper, a ten-page section was 
devoted exclusively to gas appliance ad- 
vertising and educational copy. 

The State Teachers College at Chico 
provided a peg for publicity in that re- 
gion, and the secretary of the unit ad- 
dressed this body on the subject of New 
Improvements and Features of Modern 
Gas Ranges. On ‘Tuesday a parade 
was held through the downtown streets 
to attract further attention toward the 
campaign. One of the features of this 
parade was two automobiles, one a 1915 
model carrying a 1915 model stove, and 
the other a 1925 model, drawing a 
trailer containing two 1925 model gas 
stoves. 

The guiding spirit back of the whoie 
1925 Exhibit was, of course, managing 
director, A. L. Crane, who has so suc- 
cessfully staged exhibits in the past; 
John A. Dignan was campaign director 
and Jane Roland assisted in the capacity 
of publicity agent. 
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Gas Governors and Regulators 


(With or Without Mercury Seal) 


High Pressure Service Governors Holder Governors 

Low Pressure Service Governors Intermediate Pressure Governors 
Separate Mercury Seals High Pressure Line Regulators 

Single District Station Governors Relief and Back Pressure Valves 


Double District Station Governors Anti-Vacuum Quick Closing Valves 


Free Engineering Service on all Pressure Conditions Write Us 


Reynolds Gas Regulator Company 


Main Office and Factory Anderson, Indiana 


50> Gas Main Bags Asbestos Lead Joint 
er v Canvas Covered Bags Runners 
|.) Safety Service Plugs Air Line Gas Masks 
Gas Main Plugs Derricks 
Pine Cleaning Brushes Packings, etc. 
SAFETY GAS MAIN STOPPER COMPANY 
523 Atlantic Avenue Brooklyn, New York 


C. B. BABCOCK COMPANY, Western Representatives 
768 Mission Street Marsh-Strong Bldg. 


San Francisco Los Angeles, Cal. 


BEST GAS PURIFIER THE ALPHA-LUX CO.,Inc.,192 Front Sr.,N.Y. 
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METERS 


FOR 


Natural — Manufactured 


and all kinds of 


GAS 


Westinghouse Positive Fluid 
Gas Meter. An all-metal 
meter for either HIGH or 
LOW Pressure, Manufac- 


tured or Natural Gas. 


Specially adapted to Com- 
mercial or Industrial Serv- 


ices. 


e 


Ironclad Cast Iron Dry Gas 
Meter—for Domestic and small 
Industrial or Commercial Serv- 
ices, either Natural or Manu- 
factured Gas. 


. 


Prices and Complete Information gladly furnished on 


request to office nearest you. 


. 
Pittsburgh Meter Company 


7800 Susquehanna St., Pittsburgh, Pa. 


New York—50 Church St. 
Chicago—5 So. Wabash Ave. 
Kansas City—Mutual Bldg. 


Columbia, S. C.—1433 Main St. 
Seattle—4038 Arcade Bldg. 
Los Angeles—Union Bk. Bldg. 


J. H. HILL, Representative 


Union Bank Bldg.—Telephone VAndike 7114 
Los Angeles, Calif. 
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BABY 


ROPER 


FOR THE 
KIDDIES 


Baby Roper *1°° Sales Grow Into 


Grown-up Roper Sales 


ROPER 


GAS RANGES 


We have duplicated the New Colonial Roper in miniature. It is true to life 
—made of real castings, with removable grates and top burners, real hinged 
oven doors, and finished in white sparkling enamel. 


Make children happy by selling them Baby Ropers. You can sell the little 
stoves, at $1 each, like hot cakes, and each one that goes into a home is 
putting Roper over for you—not to parents, but to the coming women of 
America. Besides you make a good profit on each Baby Roper. 


Baby Ropers for your window draw customers too. Baby Ropers cost you 
only $7.20 a dozen, (3 dozen in a case) and each little stove is in an indi- 
vidual carton together with a toy kettle and frying pan. Order today and 
secure this publicity and profit for your company. 


GEO. D. ROPER CORPORATION 


Rockford, Illinois 


Pacific Coast Branch, 768 Mission St., San Francisco, California 


BE SURE THE ROPER PURPLE LINE = AND THE ROPER COMPLETE OVEN 
CONTROL ARE ON THE RANGE YOU SELL 


What Is a 


BATTLESHIP 
for? 


UST as the army and navy mean protection for 
American resources, Lattimer-Stevens Meter 
Connections mean protection for your resources in- 
vested in meter equipment. Both are necessary; 
both are investments against possible troubles; both 
pay for themselves in the long run by constantly 
guarding against danger and loss. 


Lattimer-Stevens meter connections provide protec- 
tion for meters. They are easily adjusted and their 
rigidity reduces the danger of strain from sagging 
service lines, while the patented shelf compensates 
for washer shrinkage and reduces leaks at that point. 


Made in overlapping and tie-in 
bar types, with meter shelves, 
and with or without stop cocks. 
Write today for samples, catalog tin ten Ne 2 
and price list. standard overlapping bar 

type meter connection, 


No. 2 Overlapping Bar type ! 
Lattimer - Stevens Meter Con- with meter shelf. This 


nection with meter shelf connection also furnished 


with stop cock built into 


THE LATTIMER-STEVENS CO. inlet end. 
Columbus, Ohio 


attimerSfevens 


ON NE THIONS-~SHELVE S 
STOP cocKsS —= —~ ~ AND SEALS 


New England Representative New York Representative Pacific Coast Representative 
THE EASTERN SERVICE CoO. MULCARE ENGINEERING CO. A. P. BARTLEY 
Boston, Mass. 100 Park Place, New York City San Francisco, Cal. 


